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SBBKS REVERSAL OF DECISION 


N NEWARK EXCHANGE CASE. 
Attorney Arguing for Rehearing Notes 
the Pub'ic Benefit Resulting from 
Similar Associations. 


In petitioning for a rehearing in the 
ase of the State Attorney General 
versus the Newark Fire Insurance Ex- 
change, recently decided adversely to 
he fire insurance interests by the Court 
of Errors and Appeals of New Jersey. 
Richard V, Liadaburg and Bennett Van 
Syckel, based their claim for reargu- 
ment upon the following exceptions to 
fhe decision: 


In deciding that the acts of the 
defendants tend to the public ia- 
jury, the court seems to have over- 
looked the uncontradicted evidence 
as to the beneficial working of 
similar exchanges in all the larger 
cities of this country during a 
period of over twenty-five years. 


It was proven, and not denicd, 
that these exchanges had every- 
where tended to improve the risk, 
reduce the fire waste and, corre- 
spondingly, the rates of insurance. 
And the same was shown by the 
same witnesses with regard to the 
operation and effect of the present 
exchange. 


The court also has, we think, 
overlooked the fact that where cor- 
porations of this class are not limit- 
ed by legislation as to rates they 
hold in effect a legislative commis- 
sion to establish such rates as they 
think proper, and that the rates so 
established will prevail until the 
Legislature itself intervenes. 


On the second branca of the 
opinion we submit that, in naolding 
that the evidence shows an injury 
to the public in the suppression of 
competition and the increase of 
rates, the court altogether miscona- 
ceived tne effect of the evidence. 


The declaration that the fixing of 
uniform rates inevitably reduces 
competition to the minimum, if it 
does not absolutely eliminate it, we 
respectfully submit, is contrary to 
the well-known results of the estab- 
lishment of uniform railroad rates 
by the Interstate Commerce Com- 
mission between competitive points 
in the United States, and it is 
certainly contrary to all sworn 
testimony in the case. 


We also submit that the court al- 
together miscenceived the position 
of the defendant and the proofs in 
the case when it declared that the 
injury to the public is not so much 
one of disputed fact as of the suf- 

(Continued on page 13.) 
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THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 
— CASH CAPITAL. $3,000,000. 
Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


y 
GONE 


$24,856,499 
14,973,677 
800,000 
9,882,821 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





—a — 


This company is the 
largest corporation in the world 
doing a fire insurance business 


Entered United States 
1866 


North British 
and Mercantile 
Insurance Co. 


Established 1809 


Secure our 
Special Centennial Policy 








PITTSBURGH LIFE 


and Trust Company 


W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 
ASSETS . - - ~ - - $23,549,229.15 


Reserve on Outstanding Policies -  $21,401,598.00 
All other Liabilities ‘ - - 417,649.50 


Assets in excess of all legal requirements, $1,729,981.65 


Insurance in Force - - - - $80,000,000.00 


Home Office Pittsburgh, Pa. 
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STRONG OBJECTIONS MADE 


TO PROPOSED CORPORATION TAX. 
Would Apply to all Insurance Compa- 
ies Whether With Capital or Not. 
—lowans Protest. 


There has been some doubt as to 
whether the proposed law for levying 
a tax on corporations would apply to 
insurance companies generally. The 
first paragraph of the proposed law, in 
so far as it describes the corporations 
that are to pay the tax, is as follows: 

That every corporation, joint 
stock company or association or- 

ganized for profit, and having a 

capital represented by shares, and 

every insurance company, now or 
hereafter organized under the laws 
of the United States, or of any 

State or Territory of the United 

States, or in Alaska, or in the Dis- 

trict of Columbia, shall be subject 

to pay annually a special excise tax 

with respect to the carrying on or 

doing business by such corporation, 

joint stock company, or association 
or insurance company, equivalent 
to two per cent. upon the entire net 
income over and above $5,000 re- 
ceived by it from all sources dur- 
ing the year, etc. 


It will be noticed that a distinction is 
made in this wording between 
ance companies and other corporations. 


insur- 


All insurance companies are to be tax- 
ed, and all other corporations or asso- 
“organized for 


pay the tax. 


ciations profit” are to 
The differences of opinion, 
which, as stated, the courts may have 
to decide among themselves, are wheth- 
building and loan 


“organized for profit,” 


er a association is 
and whether a 
insurance order is an 


within 


fraternal insur- 


ance the meaning of 


the act. 


company 


Opinion of Senators. 

In answer to a question from Senator 
Burkett in the Senate, Senator Flint, 
of the Finance Committee, which re- 
ported the corporation tax amendment, 
said of the fraternal orders: 

“The committee is of the opinion that 
none of these organizations would be 
taxed under the provisions of the bill 
My 
to the matter of the organizations of 
the Brotherhood of Locomotive 
eers, the Railroad Conductors’ Associa 
tion, the Railway Mail Association and 
numerous organizations of that kind, in 
addition to the organizations the Sena 
tor refers to, like the Odd Fellows, the 
Royal Arcanum and organizations of 
that kind. The committee is of the 
opinion that they are not included with 
in the provisions of the bill and does 
not intend to have them included.” 

Senator Cummins said: “The 
covers all insurance companies.” 

Mr. Flint: “The Senator is correct in 
that.” 

Mr. Cummins: “Whethey they have 
capital stock or not.” 

Mr. Flint: “The Senator is correct. 

Mr. Cummins: “And whether a par- 
ticular organization is an insurance com- 
pany is to be decided by the laws of the 


attention has been called recently 


Engin- 


bil 
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State in which the company is organ- 
ized.” 


Mr, Flint: “I take it the Senator is 
correct.” 
Senator Bulkeley, of Connecticut, 


pointed out that many of the largest 
insurance companies in the country 
have no capital stock, and Senator Flint 
said it was the intention to assess the 
tax upon all insurance companies, 
whether they were stock companies or 
not. 

A purely mutual insurance associa- 
tion, no matter how small, said Mr. 
Flint, would be taxed if it was organ- 
ized as an insurance company and had 
a net income of more than $5,000 a 
year. 

Opposed to the Tax Law. 

Former Senator John F. Dryden, pres- 
ident of the Prudential, is opposed to 
the Government imposing a tax on in- 
surance companies. He has asked the 
Senators from New Jersey to either aid 
in killing the projected assessment, or 
to have it so amended that it will not 
include insurance companies. In its 
present form, it is urged the tax will 
really fall very largely upon the policy- 
holders in the companies. The Pruden- 
tial is only one of many insurance com- 
panies that is objecting to the corpora- 
tion tax. Senators and Representatives 
are being deluged with protests from 
corporations in every part of the coun- 
try. For instance, Iowa companies- 
Equitable Life, Royal Union, Des 
Moines Life, Bankers Life and Ameri- 
ean Life—have forwarded a protest to 
Congress in which the following is em- 
bodied: 

“With few, if any, exceptions, each 
state in which we transact business, 
collects a tax on the premiums on the 
business in that State. In some States, 
deductions are permitted for death loss- 
es paid, but in many, the levy is made 
on the gross premiums. In many 
States, the rate is 2%, per cent. In a 
few it is higher. The average must, we 
think, be at least 2 per cent. of the gross 
premiums. This is certainly ample as a 
contribution on our part toward the 
maintenance of Government. To dou- 
ble it by a like amount in favor of the 
Federal Government would, as we be- 
lieve. be unjust, oppressive and a bur- 
den which the system of lifé insurance 
could hardly be made to bear.” 





SHORT-LIVED. 





Officers and Directors of Trenton Na- 
tional Life Resign—All Money Re- 
turned, 





At a recent meeting of the Trenton 
National Life all the officers and direc- 
tors of the company resigned and a 
resolution was adopted authorizing the 
return of all money paid in by subscrib- 
With this action the company, 
which was organized to take over the 
business of the Eureka Life ceased to 
exist. 

4 full account of the reasons leading 
up to the breach appeared in The East- 
ern Underwriter of June 24, page 2. 


ers, 





Made no Broadway Purchase. 





The New York Herald last week had 
quite an item to the effect that the 
Pittsburgh Life and Trust had purchas- 
ed some property on lower Broadway. 
Inquiry at the home office by The East- 
ern Underwriter elicits the information 
that the company has not purchased 
real estate any where in New York nor 
even considered such a _ proposition. 
President Baldwin states that no such 
step is contemplated 





With Prudential at Springfield. 
Owen has been appointed 
manager of tae Ordinary Agency of the 


George § 


Prudential at Springfield, Mass., taking 
charge July 6. Mr. Owen ig not new 
to the Prudential service, having here- 


agents 
Port- 


tofore been superintendent of 
for Manager A. G. Eaton of the 
land agency. 


CAMPAIGN AGAINST REBATING. 





Pittsburg Life Underwriters Associa- 
tion Sends Out Strong Letter 
Regarding the Practice. 





The Anti-Rebate Committee of the 
Pittsburg Life Underwriters Association 
of which Lawrence C. Woods is chair- 
man, C. A. Foehl secretary, the other | 
members being W. M. Furey, J. M. | 
Dalbey and Graham C. Wells is con- , 
ducting a campaign against rebating, | 
as will be noted by the following letter 
sent out: 

“We are sending by letter a copy of 
the new Pennsylvania Anti-Rebate Law 
to every licensed life insurance agent 
in Western Pennsylvania. At this time 
may we not suggest the importance of 
every General Agent clearly and em- 
phatically instructing his own agents 
against this foolish and nefarious prac- 
tice. It is two years since our com 
mitee have sent out aay such communi: | 
cation, and while the evil has practi- | 
cally ceased to exist, many new men/| 
have fortunately entered the business | 
in these years and it most important | 
that they should be trained as to the} 
folly, wrong and ultimate disaster of | 
ever begining rebating in the slightest | 
degree. The atitude of the General | 
Agent on this as well as other im-| 
portant field practices is usually reflect- | 
ed in the sub-agent. 

“Aside altogether from any legal 
questions, you know as well as we do 
that if an agent gets to rebating, he 
soon finds the business unprofitable | 
and, unless he resorts to other expedi- | 
ents even worse, is quickly lost. | 
- “There is one feature of the new Law 
that we feel particularly solicitous | 
about. Applying to all forms of insur- | 
ance, a legitimate life agent, by receiv- 
ing or giving a commission on a fire} 
or accident policy, unless licensed and | 
qualified to do so, can be put out of the | 
life insurance business. Agents should 
be warned on this score. More to the} 
point, accident, fire and other insur- | 
ance men can only receive commissions | 
in conformity with the rules of the re- | 
spective life insurance companies after | 
being duly qualified by license to repre | 
sent such companies. 

“We would suggest the desirability of | 
your personally supplementing the let- | 
ter of our commitee by a vigorous per- 
sonal letter of your own to your vari- | 
ous representatives. Let us see to it 
that this insidious practice is kept down 
now that we have it down.” 








Boston Agency Meeting. 





| 
Boston representatives of the — 


able Life held a meeting recently at | 
Young’s Hotel, about seventy being | 
present. General Agent Chas. E. | 


Townsend presided and the guests of | 
honor were Vice-President Geo. T. Wil- | 
son, Superintendent W. E. Johnson of | 
the Home Office, and A. C. Haynes, 
who has just returned to the Equitable 
in the capacity of general agent in New 
York. 

The meeting was a rousing and en- | 
thusiastic one, and following out a new | 
custom recently adopted, practically all 
the addresses were made by soliciting 
agents. A large representation from 
the Women’s Department were present. 
Following is a list of the sneakers: 
Chas. E. Townsend, Vice-President Wil- 
son, Superintendent W. E. Johnson, A. 
C. Haynes, Mrs. Florence E. Shaal, C. 
C. Clarke, Eli Bouchard, E F. Dimock, 
R. O. Walter, J. W. Hibbs, C. F. Pink- 
ham. 





New Jersey Agency Appointments. 





Aetna—Eva M. Schweitzer, Jersey 
City. Berkshire—Frank Allen, Plain- 
field. New York—William H. Hallman, | 


Philadelphia, Pa. Penn Mutval—Mrs. 
Anna F. Thomas, Philadelphia, Pa. 
Phoenix Mutual—Henry J. Richter, John 
Hunald, Trenton. Provident Life and 


Trust—L,. G. Patterson, Trenton. 





The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.’’ 

Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The ‘just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907—$1,001,409 $27,775 
1908 —— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


ESTABLISHED IN 1850 OPERATING IN 36 STATES 


JOSEPH A. DEBOER, Prest. OSMAN D. CLARK, Secretary 

FRED A. HOWLAND, Vice-Prest. H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-Prest. A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary 


Th's Company held January 1, 1909, snd gained during the past decade: 





ASSETS,...............$ 44,026,069.73....... ....Gain, 173% 
SURPLUS,............ $ 5,279,925.70...... ........Gain, 174% 
INSURANCE,.......... $155,755,039.00............... Gain, 93% 


Absolute Security and Economy of Management 











THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE 
WORLD 


OLDEST 
IN 
AMERICA 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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(Continued from last week.) 

The article in The Eastern Under- 
writer of last week sufficiently illus 
rates Dr. Bonham’s radical misconcep- 
ion of the wnhole theory of life insur- 
ince. ‘Numerous minor errors through- 
jut his book prove him ignorant of the 
ery rudiments of the science. While 
1e has acquired some knowledge of the 
ubject, nis correct ideas are so iazter- 
ningled with erroneous notions that 
1e is more dangerous as an adviser and 
ounselor than if his mind were a blank. 
“It is better to know nothing, than to 
‘now so many things that are not so.” 
it is neither necessary nor practicable 
to cite all the mistakes of Bonham em- 
bodied in his book, but a few examples 
will be entertaining and amusing, per- 
haps, if not instructive. 

Interest in Life Insurance. 

Referring to the rate of interest esti- 
mated to be earned on the reserve, the 
.uthor says, page 25: 

“And the company agrees to make a 
certain rate of interest yearly on such 
excess money so paid by the insured 
ind set aside or reserved by the com- 
pany. = 2% © 2 .° © The mews of 
the state require a fixed minimum rate 
of interest to be made by the companies 
on such excess money paid to them by 
the policyholders. And when a certain 
rate of interest is agreed upon at date 
of issue of the policy that rate cannot 
be changed to a lower rate by the com- 
pany.” 

Not even among laymen do we often 
find so many misconceptioas buncned 
together in a few sentences. The com- 
pany does not “agree to make a certain 
rate of interest,” or any rate; but in 
computing the premium the actuary 
estimates or assumes that the reserve 
will earn a specified rate. This rate 
is so low that it is morally certain to 
be earned, but there is no agreement to 
earn it, and if less be realized, the 
deficit in the reserve may be made 
good with the gain from mortality or 
saving in loading. If more than the 
estimated rate is earned, the excess will 
be returned to the policyholders in 
dividends. The next statement is too 
absurd. The laws of the states do not 
“require a fixed minimum rate of in- 
terest to be made,” nor any rate; but 
a maximum rate of interest is specified 
as the highest rate which the company 
may assume in estimating what will 
probably be earned on the reserve. For 
example, in New York the premium 
must be computed on the assumption 
that not to exceed 3% per cent. will be 
earned. No miaimum rate is prescrib- 
ed, and the company may assume that 
only 3 per cent., or 2% per cent., or 
even a lower rate will be earned, exact- 
ing a larger net premium accordingly. 
Again, any company, by choosing a 
lower rate of interest and accumulat- 
ing a higher reserve accordingly, may 
“change” at pleasure the rate which 
was assumed when the policy was is- 
sued, but without increasing the prem- 
ium to be charged. This is often done. 


Bonham Theory of Endowment Insur- 
ance. 

A ridiculous misconception is his 
statement that, “Tne one year term 
plaa is the basis for a general form 
known as twenty year endowment in- 
surance, or shorter term endowment 
forms of policies such as ten and fifteen 
year endowment policies.” (Pages 46- 
17). Every tyro in life insurance knows 
that the regular 20 year endowment 
consists of a combined twenty year term 
policy and the 20 year pure endowment. 
In the case of 1,000 persons insured on 
the 20 year term plan, the beneficiaries 
of all wao die within the 20 years will 
receive $1,000, while those who live be- 
yond the term will receive nothing. On 
the pure endowment plan, those who 
live until the end of the period will 
receive $1,000 each, while those who 
die during the period will receive noth- 
ng. Combining the two policies in one, 


¢ combining the premiums of each, 


we have the regular 20 year endow- 
ment, under which $1,000 will be paid 


for both those who live and those who |! 


die. 
Yearly Term Rate at Age 96. 

On pages 28 and 29 the author pres- 
ents a table showing the yearly re- 
newable term rate or natural premium 
for ages from 20 to 96 inclusive. The 
premium starts with $7.58 at age 20, 
which is the net premium charged for 
$1,000 insurance at that age for one 
year. For the succeeding year, when 
the policyholder is 21 years of age the 
premium would be $7.63, and for the 
third year, $7.68, etc. Thus the prem 
ium increases for each year with the 
advancing age of the insured, and the 
charge is precisely the amount that 
would be necessary, with 3 per cent. 
interest, to provide for one year’s insur- 
ance, on the supposition that the mor- 
tality of the company will prove to be 
according to the table. Carrying the 
figures still further, when the insured 
has attained the age of 50 years, the 
necessary premium for one year’s in 
surance will be $13.38; at 60, $25.92; 
at 80, $140.26; at 90, $441.31. These 
figures, as given by the autaor, are cor- 
rect, and he correctly states that the 
necessary premium at age 95 would be 
$970.87. 


the end of the year, at age of 96; and 
that premium, plus 3 per cent. interest 
will provide $1,000 at the end of the 
year. At this point tae author falls 
into a blunder which illustrates again 
his ignorance of the subject which he 
is discussing, for he fixes the natura! 
premium at age 96 at $1,000. He has 
previously stated that in this table “the 


cost of one year’s insurance for the, 


different ages is here given at leng‘h,” 
etc.; and in the same paragraph, he 
says: “It also shows the cost to the 
company to enable it to assume, cn 
the average, a $1,000 death claim in 
One year for any age,” etc. He states 
tae principle correctly—apparently 
without full comprehension—that the 
premium always contemplates one 
year’s insurance and calls for the ad- 
dition of one year’s interest at the as- 
sumed rate. Obviously, then, the year- 
ly term rate at age 96 would again be 
$970.87, since it is to provide for one 
year's interest, and one year’s interest 
is to be added, which again gives us 
$1,000 at the end of the year. The mor 
tality table assumes that the insured 
will not live beyond age 96; and, while 
men do live longer than that, it is 
always the presumption that they will 
be dead at the end of the year. Hence 
at age 96, or 97, or at any subsequen 
age, the yearly term rate would be 
the same as at age 95. 
Office of the Loading. 

On page 46 the author calls atten- 
tion to the fact that, in the case of 
a 20 year term policy, the loading at 
age 20 on a net premium of $8.14 is 
$3.50, making the gross premium $11.64; 
while at age 55, with a net premium 
of $50.38 the loading is $15.14. Refer- 
ring to this fact, he says: “A difference 
of $11.64 per thousand for expenses. Is 
it worth more expense money for age 
55 than at 20? Why?” ‘The author 
would not have asked this question if 
he had understood the purpose of the 
loading. It is not for expenses merely, 
but for other contingencies as well. In 
life insurance a higher net premium is 
charged at age 55, than at age 20 be- 
cause the risk of death is far greater. 
If, in amy given year, the company 
should have a death rate in excess of 
the table, as has often happened, or 
if the interest earned should be less 
than that assumed in the computation 
of the premium, as may happen, or if 
other contingencies should arise to ia- 


crease the cost of the insurance for 
the year, this increased cost may be 
provided for from the loading. The lat- 


ter, therefore, should be greater at age 
55 than at 20; not_simply because the 


According to the mortality | 
table the insured will not live beyond | 





South Carolina or Birmingham, Ala. 


Birmingham, Ala. is rightly termed the ‘‘ Pittsburg of the South.’’ As 
a life insurance field it is unexcelled. We have a gvod opening there for 
a competent General Agent. Also an agency covering South Carolina. 


Address, stating qualifications, 
66 
SOUTH’ 


Care of THE EASTERN UNDERWRITER 
105 William Street, New York City 











SUPERVISOR WANTED 


An Agency, in Massachusetts, of one of the largest Life Insurance Companies, desires a 
young man, who has had experience in soliciting, to act as a supervisor, whose duties 
shall be to employ and develop agents; salary and expenses paid, also commission 
if desired. Apply to **x, PB. YL”? 

Care of The Eastern Underwriter, 105 William St., New York City 








Wrought Out Since 1880 


by Connecticut Mutual Life Ins. Co. 


Then, 1880 | Now, 1908 Meantime: Paid to Policy- 












T c 34.585 ,12¢ 7 797 holders ..... ‘ $176,995 351 
AT RISK on lives......$164,585,123 | $178,494,797 ars 6,995 ,3 
ASSETS to protect same 48, 334 | 67 659,990 Received from them 142,618 509 
SURPLUS (actual)..... = 1,698 | 4,170,029 | EXCESS 

On same reserve basis of 1880 our returned (over prem’'s), $34,376,842 
SURPLUS, Jan. 1, 1909 is nearly 8,000,000 I $34,376, 


I want a good soliciting agent on contract for New York City 
T. E. LANE, General Agent, 170 Broadway, N. Y. 








WANTED 
LOCAL AGENTS, NEW YORK, NEW JERSEY 


New York Standard Folicy, Non-Participating, Lowest Rates 
INTERCHANGEABLE PREMIUM, (exclusive feature.) 
Liberal Commission and Renewal Contraets Direct with 
Company. What More Do You Want? 


IF YOU ARE WHAT WE WANT, DROP A LINE TO 


LIBLIC, Care EASTERN UNDERWRITER 


* Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the officeon H Ome=-OfficeLeads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 
extend over several states. 











Address, with record and references: 


JEFFERSON WALLACE, Sup't Agencies 
SCRANTON, PA. 














expense is greater for age 55 thaa for 
age 20, but because the loading is to 
provide for mortality cost as well as 
for expense. 

Expenses Heavier at Older Ages. 

Moreover, the expenses incurred at 
age 55 are greater than at age 20. It 
costs more in the way of commissions 
to place insurance on the books of the 
company, the commissions are al- 
ways a percentage of the premium. The 
taxes levied by the various states are 


STOCK SALESMEN 
WANTED 





One Million Dollar Casualty and Lift 
Insurance Company 

Biggest in the South 

Home Office in Memphis 
of Endorsement 


as 


HOO strong letters 


always a percentage of the premium, from mag eee among cae 
or of the reserve. Investment expenses weeny Manufacturers an ) 

3 a é i ‘t, the greater part cnants 
as a rule, and, in fact, g I Te eetaindhitc aiiiitidieiias anes uel 


of the total expenses in life insurance 
is measured by a percentage of the 
premium, or a percentage of the re- 
serve, which amounts to the same thing 
—greater expense at the older ages. 


past connection, to 


Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 


Memphis Trust Bldg., Memphis, Tenn. 





Prof. W. C. Webster has taken charge 
of the affairs of the Union Central Life 
in New Jersey, with headquarters at 
Newark. 

















THE EASTERN UNDERWRITER. 





July 8, 1909. 








EXPECTS LICENSE SOON. 





American Bankers Insurance Coripany 
of Chicago Disposing of its Stock 
—Proposed Plans. 


The American Bankers’ Insurance 
Company of Chicago expects to have 
enough stock sold and paid for to ena- 
ble it to secure its license to write busi- 
ness about September 1. At the present 
time it has stock salesmen at work in 


Michigan, Wisconsin, Illinois, Iowa, 
Kansas, Texas, Oklahoma, Arkansas, 
Colorado, Utah, Idaho and Montana. 
They are selling stock principally to 


banks, physicians and business men. 
The company is also securing a number 
of trustee banks in each of these States 
for handling of its reserves locally. The 
stock is being sold at $25 a share, of 
which $10 goes to capital and of the re- 
maining $15 the company, under the 
terms of the subscriptions, is permitted 
to use not to exceed $7 per share for ex- 
penses of organization. When the en- 
tire amount of stock has been sold and 
paid for the company will, therefore, 
have $500,000 capital and $400,000 net 
surplus, to which will be added any 
amount out of the expense allowance 
which has not been used in expenses. 
The company is advancing but little 
money to its stock salesmen. 

As already explained in this paper, 
the plan of the company is to deposit 
the reserve on every policy with a trus- 
tee bank in the vicinity in whieh the 
policyholder lives. The banks as finan- 
cial institutions will have no other duty 
than to make collections and once a 
month turn in to the company whatever 
money belonging to it they have receiv- 
ed over and above the reserve on po.i- 
cies for which they act as trustees. It 
is the intention of the company to ap- 
point one person in each trustee bank 
as its agent to write such business as 
he may be able to do. The business of 
the company will be secured, however, 
through local agents and traveling spe- 
cials. There will be no general agents 
nor salaried managers, and there will 
be only five branch offices, each in 
charge of an assistant secretary. These 
will be located at Chicago, New York, 
San Francisco, Dallas, Tex., and Minn- 
eapolis, and from these the agents will 
be supervised. 

The stock salesmen are taking pro- 
missory applications for insurance 
wherever they have an opportunity and 
in all instances are collecting the pre- 
mium and depositing it in the local 
trustee bank. As soon as the company 
is licensed in the various States these 
applicants will be examined and it is 
expected a large amount of business will 
be put on the books within the few days 
following issue of licenses. 

Up to the present time practically all 
stock sold has been sold for cash, al- 
though some subscriptions are now be- 
ing taken payable one-third down, one- 
third August 1 and one-third Septem- 
ber 1.—Western Underwriter. 





VETOES RESERVE DEPOSIT LAW. 





Governor Deneen of Illinois Follows Ac- 
tion Taken by Governor Hadley of 
Missouri. 





Governor Deneen of Illinois has 
vetoed the bill passed by the Illinois 
legislature providing for a change in 
the policy registration and reserve de 
posit law. Governor Hadley of Missouri 
vetoed a similar bill that was passed 
in that State. The law provides that 
any life company organized under the 
laws of -.inois, for example, may de- 
posit the amount of its reserve in ap- 
proved securities with the insurance 
department. 

On the policy is the registration cer- 
tificate signed by the insurance super- 


intendent. 

These are some features of the law 
that are desirable, the chief one being 
that the department hag current knowl- 
page of what securities are being filed 





and policyholders kmow these securi- 
ties are properly cared for. 

On the other hand agents are found 
in many cases to misrepresent the 
registration feature. The prospect is 
ied to believe that the State guarantees 
the policy. ‘The literature put out by 
some companies on the subject is en- 
tirely misleading. The Nebraska de 
partment held up the license of one 
company for some weeks this year be- 
cause of deceptive literature which led 
the reader to believe that the State 
was back of every policy and in spite 
of a company’s failure, the policyholder 
would be safe. This misrepresentation 
has caused considerable opposition on 
part of companies that do not register 
their policies. The home companies 
that comply with the registration fea- 
ture bitterly fought the bills in Illinois 
and Missouri to bring about any change. 
They charged eastern companies with 
using their influence to esmasculate the 
registration law. 





PRETTY POINT INVOLVED. 





Is United States in Accepting Mail 
Agent for Company or Assured? 
An Ohio Decision. 





Judge Rogers, in the Common Plea: 
court for Franklin County, at Columbus, 
Friday, held against the State of Ohio 
in its suit against the Mutual Life to re 
cover taxes on premiums withheld from 
“statement for taxation” in the compa- 
ny’s annual report on the ground that 
the premiums were not paid in Ohio 
but in the company’s New York office, 
to which they were sent direct. The de- 
cision against the State, however, is on 
a technicality. 

Judge Rogers held that the State had 
failed to state facts sufficient to consti- 
tute a cause for action. The State, un- 
der the amended premium tax law, held 
that the company must pay the 2% per 
cent. tax on all premiums collected from 
Ohio policyholders; tne company de- 
clared its willingness to pay on the ful! 
amount of premiums paid in Ohio. The 
State claimed that the policyholders 
send their premiums through the mails 
and that the money is mailed in Ohio, 
thus making it an Ohio nayment; the 
company claimed that it is not received 
(is not a payment) till it is in the com- 
pany’s hands in New York. 

The question to be decided is, for 
whom is the United States the agent 


when it accepts mail for delivery. If i: 
is the agent of the receiver, then the 
money is paid in New York; if it is the 


agent of the sender, then the money is 
paid in Ohio. The court, by this deci- 
sion, holds that the State has failed to 
plead to these facts, and grants leave to 
file an amended petition. 





WANTS MONEY RETURNED. 





American Underwriting & Finance Co. 
Sues Trenton National Life— 
Funds Garnisheed. 





The American Underwriting & Fi- 
nance Company, of Trenton, has entered 
suit against the Trenton National Life, 
of Trenton, for $1,500 and interest, the 
funds of the company in the First Na- 
tional Bank, of Donora, Pa., being gar- 
nisheed in the meantime. 

The statement sets forth that the 
plaintiff subscribed on March 13, 1909, 
for 500 shares of the capital stock of 
the Eureka Life Ins. Co. The par value 
was $10 a share and selling price of $15 
a share, or $7,500 in all, had been agreed 
on. The plaintiff avers that it paid to 
the defendant $1,500 on account. On 
June 18, the defendant company by reso- 
lution, authorized the rescission of the 
contract of subscription and directed 
the return of the money paid. This 
resolution was accepted by the plaintiff 
and an acceptance immediately com- 
municated to the defendant company. 
Demand was made for the return of the 
$1,500. but the same has not been re- 
funded. 

The plaintiff is a corporation which 


was formed to complete the organiza- 
tion of the Trenton National Life and 
handle its agency organizing when busi- 
ness was commenced. 





In New Quarters. 





The Reliance Life has moved to the 
second floor of the Farmers Bank Build- 
ing, the former offices having been lo- 
cated on the seventh floor since or- 
ganization. This will give the company 
a most desirable location for advertis- 
ing purposes, and from a business stand- 
point, the new quarters have been ar- 


ranged and fitted up to greatly expedite | 
the handling of home office and agency | 


affairs. 





Pacitic Mutual Promotions. 





Owing to the resignation of John F. 
Roche, second vice-president of the Pa- 
cific Mutual Life, the following promo- 
tions have been announced: Danforth 


M. Baker is advanced from third to sec | 


end vice-president; Richard J. Nier 
from assistant secretary to third vice- 
president; A. W. Morgan from comp- 


‘Over $97,000,000— 


The 1908 Gain in Life Insurance 
in force of 


The Prudential 


This was the 
Greatest Gain 
in 1908 of any 
Life Insurance 
Company in 
the World. 


WE WANT AGENTS 
| WE WANT MANAGERS 
WE WANT YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F. DRYDEN, President. 

Write for Agency 
| Heme Office, . - NEWARK, WN. J. 


| 
| 
| 
| 








troller to first assistant secretary; H. | 


E. Moore from superintendent of the 
renewal department to second assistant 
secretary. 








BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair end liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts., commends itself both to policy- 


holder and agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mas-. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New Vork 











CESTER, MASS. 1909 
ae “a MUTUAL LEADS 

Our claim, ‘‘ The Best Ever,” is substantiated 
by an impartial judge; Webb’s “‘ COMPARISONS 
SIMPLIFIED,” 1909-1910. This is one of the 
most reliable life assurance statistical works 
and awmlyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the Ist, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payment Life and 20 
Year Endowment, age 35. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 
credited to the last company is 5,255. Thus 
we lead the nearest competitor by 665 points 
and the lowest by 5,230. 

If you are a live wire, investigate. 

A. G. BULLOCK, President 
B. H. WRIGHT, EDGAR C. FOWLER, 
Seeretary Supt. of Agencies 





UNEXCELLED IN 
Favorable Mortality 


——-{AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








OHIO, 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334,038 
—— = he 93,563,452 
1907 - - + 102,233,634 
1908 rt ee 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 











e sii nig 
western’s 
C) ark four years. 

RTANT FACTS relating to this 
p—— lh are shown by the following per- 


| NSURANCE MEN will Fill Mote th 
cant increase in 
new business during 


centag: 
Expenses Mortality _ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
oe 10.76 59 4.84 
The Hort capable of easy. demonstration that 
fee’ ort ‘western is the best Company to 
Bee Northwestern’ 
with its his North ptions. Paid dp and Bo, 
dowspent, Options, 0 ions f Settlement 
and the 


3 sesuee Partuesshie yy Hare ion In- 
For f further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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_ POINTERS FOR AGENTS. 
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“FROM MUTUAL INTERESTS.” 


Already Insured. 
Prospective Applicant. I am a thor- 
ugh believer in life insurance, sir, but 
am already insured. 

Agent. You have done well. May lI 
sk how much you carry? 

Prospective Applicant. Five thousand 
ollars. 

Agent. Why, that’s a good round 
um, but pardon; one question more. 
‘our salary is? 

Prospective Applicant. Two thousand 
dollars., 

Agent. But with such an income as 
that I should think you would carry 
more insurance. 

Prospective Applicant. Why no, I'm 
barely able as it is to pay living expen- 
ses and meet the premium on $5,000. 

Agent. But if you are able to save 
nothing as it is, how is your family te 
live on the pittance that a principal of 
$5,000 will produce, should your present 
income be cut off by your early death? 
At most they would not exceed $300 
a year. Or what of your own old age? 
if you could lay up, say $500 a year now, 
you might, of course, have something to 
jive upon when you are old, but that 
wouldn’t provide for your family in the 
event of your early death. Life insur- 
ance offers the salaried man the only 
means of providing an immediate estate 
in ease of death or a sure estate in old 
age. “Can’t save $500 a year?” “Can't. 
live on $1,500?” Why, my dear sir, you 
must do it. You’re not the man to take 
the awful chance of leaving your wife to 
support herself and your children upon 
less than a third of $1,500. And even if 
you yourself live to old age, and would 
not have it an old age of poverty and 
dependence, you must subsist upon less 
than your income now. You must las 
by a goodly sum every year to provide 
for the time when you can no longer 
work, and life insurance is the only sys- 
tem under which your limited yearly 
savings means an immediate estate. 

Not Gambling. 

“Life insurance is a form of gamb- 
ling.” Well, that depends. If you have 
only one risk insured, staking everything 
on the question of life or death within 
the year, it is certainly gambling—pure- 
ly a game of chance. Whether your 
man will live or die is beyond the ken 
of human prescience. Likewise, as in 
the game of dice, you may stake the 
contents of your purse on a single throw 

say on the hazard of a six-spot ap- 
pearing—and that too is gambling; 
purely a question of chance. The num- 
ber of times the six-spot may appear in 
100 or 1,000 throws would be little less 
fortuitous; but cast the die 100,000 
times, again 100,000, and again, and 
again; in each hundred thousand throws 
the six-spot, or any other face, will ap- 
pear approximately the same number of 
times. Throw the die a million times, 
and again a million, and again, and you 
may predict with practical certainty just 
how often the six-spot will come up 
each time. The gambling element—the 


Wants His Policies. 





A sequel to the operations of one 
Bonham, which have been thoroughly 
exploited in our columns, appears in the 
following advertisement of a Syracuse 
paper: 

$500 REWARD 

For the recovery of seven life insur- 
ance policies, property of F. R. Hazard, 
removed from A. N. Bonham, Room 56 
Vanderbilt Hotel, on May 22. 

$200 REWARD 

For conclusive evidence of destruc- 
tion of said policies. 

F. R. HAZARD, 
Solvay Process Co., 
Syracuse, N. Y. 

The most unexplainable feature of 
the ease is the fact that business men 
of the standing of Mr. Hazard would 


element of chance—is no longer present. 


You cannot gamble on a certainty. 

As to life insurance, you do not know 
whether a particular individual will live 
the year through, or die. To stake 
money upon the hazard of a single life 
is gambling. This is what the man does 
who carries his own insurance. But in 
100,000 lives there is practical certainty. 
The law of mortality governs, by the 
study of which we know how many will 
pass away during the year. We know 
just how much will be required to pay 
all losses that can occur, according to 
the Mortality Table. There is no ele- 
ment of chance in the undertaking, 
nothing approximating the gambling 
idea. 


For Him Who Runs. 
Compound interest is the great factor 
in life insurance. It works while you 
sleep. 
+ « * 


Do you find your life insurance premi- 
um a burden? There are a lot of men 
in the hospital or under the doctor's 
care who would now gladly take up sucb 
a burden as that, but they deferred too 
long. . 

* + * 


We may regard with disdain the idol- 
ater who worships a graven image; bu* 
he is respectable in comparison with the 
man who professes to idolize his family, 
and yet fails to insure for their protec- 
tion, when physically and financially 
able to do so. 

+ cd + 

The man who desn’t believe in life in 
surance generally makes his wife ac- 
count for every penny of the thirty 
cents a week which he allows her, and 
leaves her to turn her gowns and make 
over her hat while he himself dresses in 
the latest style. 


There was once a man who, being so- 
licited for life insurance, left it to his 
wife to say whether or not he shouid 
sign the application. He divined that 
she would hesitate to say yes, fearing 
that advice of that kind would put her 
in the position of apparent willingness 
to profit by his death. At the same time, 
he knew that, like every mother, she 
dreaded possible widowhood with noth- 
ing accumulated for the support of her- 
self and little children. By failing to do 
his duty like a man, that fellow was 
placing his wife literally “between the 
devil and the deep sea” and he dida’t 
represent the deep sea either. 


es + * 


Do you know the man who refuses to 
earry life insurance, because he “does 
not propose to leave a lot of money for 
the fellow who marries his widow?” 
Very good. That man leaves his widow 
the best reason in the world for marry- 
ing again, for he leaves her the certain- 
ty that she can’t do worse. 


place such implicit faith in a person 
operating like Bonham. 





Since the above was in type the 
satchel containing the Hazard policies 
has been found under a dump car on 
barge canal work, by Thomas Allen, in 
charge of a gang of men working on a 
canal excavation. The owner was noti- 
fied and paid the reward of $500 above 
referred to. 


The Prudential has transferred the 
headquarters of its Oklahoma Ordinary 
Agency from McAllister to Muskogee 
and placed in charge as manager, John 
G. Land, succeeding S. H. Chiles who 
recently resigned to return to the 
Texas field. Mr. Land formerly repre- 
sented the company as special agent at 
Muskogee. 


Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers —writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance C:' mpany am2tica 
Home Office, Commonwealth Building, Pittsburg 














USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPIMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 


Phone 807 Worth 28 ELM ST., N. Y¥. C. 














CENERAL ACENCY IN UTAH 


A growing, medium sized, Western Life Company has a most attractive 
proposition for the right man. 





Company is well known in this state having over $1,500,000 in force 
there now. 

An elegant opportunity for a producer to build a big and permanent 
income. 


Address “UTAH” 


Care of EASTERN UNDERWRITER 











MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for Trenton and vicinity 

Full Commissions and Renewals will be allowed ; or, if preferabl-, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address “* MANAGER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 




















THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bidg. 


DETROIT, MICH. 



















































































Names of Companies 
Aibany Women Teachers Relief 


Bankers Life, lowa 


Columbian Protective Ass’n. 


Accident 


Commercial Travelers Mutual 
LbeWitt Clinton Ready Relief 
Empire State Degree of Honor 
ixpressinens’ 
Gold 
Golden 
ins. Branch 
Insurance Clerks’ 
Jewelers Safety 
Knights Templars 
Masonic Life 
Mutual Benefit Assn. 
Mutual Benetit Fifth St. 


Fund Soc’y 
and Masonic Mut. 


New York Safety Reserve Fund,...... 
Lietal Employees’ 
l’rotective Life Assurance 
l’rovident Ass'n. 
St. Lawrence Life Ass’n...... 
Seventh Regumeut Veteran & Active 
Stafford Benetit 
Swedish Mutual Aid Soc’y 

‘Lelegraphers Mutual Benefit 
Traders & 
Western New 
Workingmen’s 


Soc’y 





League. 
Scandia in 


York Relief 


Co-Operative Assn. 


TOG ciccoincccdévese 


American Temperance Life Ins...........++6. 


Commercial Mutual BME COS 5 9 0.0ksc000e5 





Mutual Bemefit.........ceeeeee, 
and Stock Life ImS......ccscccsvcocceecs 
Eagle ASS'l.....-cccceescessecccveces 
Yorkville Brotherhood Aid Soc... 
Mutual Benefit............. 


RE ETS EEO om Aa Ray 
of Suffolk County...... 
Baptist Church, ‘Troy, 


National Accident SOc’y...cecceecseseeseceees 
New York Casualty’ CO. ......c. cc cece eeeenees 
New York Physicians’ Mutual Aid.....:...... 


Mutual AN. os caatuasatee 
Of Newtow]n....-+rccee ccc cee 





DPT 6 on 0.08.00 00400.668 0830:0006 
New 3 
Travelers Accident Co. .......-+.6- 


of the United Ins. League 


ASSESSMENT COMPANIES REPORTING 


Income 


From Total 
Members Receipts 
cocdeesscces 12 00 1457 
cor eeeceecee ——_ 06 2,203,144 54 


5,086,696 33 
27,218 90 
26, 287 99 





— 3, rt oS 
120,014 UU 





248, 066! 50 265,184 01 
716,970 49 
467, O89 11 
















Me Eative 

© 6 eee os cic ee 14,019 83 

eeccccveccve 41,224 40 

Cocscgeocvege 147,647 & 148, ltt 73 

esiececce ewes 19,838 S50) 25,064 S53 

Sees ccescvses 43,469 62 44,145 56 

ee eccceccere 226 4) 5,28 7S 

see s8eece se Lu 256 OT 15,419 S> 
9,214 15 10,477 0 

Ce cecee 9,060 30 Y 
20,853 07 

ale muacho- dae 76,767 47 


S874 54 
5,660 41 
29,059 26 





20,806 4 





7,383,266 15 8,242,432 73 
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Disbursements 


Paid in Paid in Total 
Claims Expenses Payments 
86,662 49 248, 629 00 
2, 903.630 12 2, 


9,193 07 
21,877 86 
89,823 33 

201 43 

25 ,630 76 





350,564 18 
3,000 Ov 
87,205 78 
2,836 89 
8,200 00 
12,857 25 
4,700 00 
22,010 30 
16,652 96 





112/836 
83,719 34 





oF 7 
40,089 45 
1: 2,941 ») 





is aoa 3 59 De 

28,000) 00 aaa on 

6.62 7 S4 nerd 46 
d 06 17 





15,200 86 of 18 03 


4,390,934 27 1,664,853 06 307, 778 68 





TO NEW YORK STATE IN 108 


Policies Issued in 1908 


Number Amount Number 
6 00 245 


1,110,450 Ov 7,682 














58,792,000 00 183,844 
aa stated 1,676 
2 3,320 00 2,435 
00000 = =59,118 
10,500 00 335 
781,250 00 8,139 
416,500 00 3,623 
2 19,000 00 1,139 
165 173,673 00 4,080 
23 23,000 00 269 
19 19; 000 00 973 
1,986 20,4 95,600 00 1,937 
250 7,008 
1,206 11,037 
22 1,465 
ad saint aie 13 
4,407 6,751,000 00 5,260 
oka 382,400 00 986 
iT 167,000 00 1,953 
6,082 1,869,805 00 8,498 
121 121,600 00 1,120 
1,072 228,200 OD 1,772 
Ss 8 80 395 
1,632 266,226 00 1,639 
5 4.000 00 472 
mG 28,000 00 TOG 
1G : { 
287 
1,095 i 
4603 57, 15 00 
1,772 138,262 00 
(4,981 129,687,859 80 331,536 
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Policies in Force 


Amount 
245 V0) 
8,451,575 00 
367,688,000 On 
$4,122 0) 
6,242,410 44) 
295,590,000 
167,500 () 
7,430,750 
3,944,000 Uv 
618,800 «4 
564,695 Gs 
269,000 60 
973,000 6 
19,935, G00 «n 
16,940,000 00 
21,372,000 66 
1 465,000 (4 
ay) 


11, 928, 1: 50 Ww 





2,692,805 00 
1,120,000 00 
671, a0 





1,663,000 00 
4, 971, UVLO OO 





778,771,106 98 






















































Cultivating Policyholders. 





Your first transaction with a man 
should not be your last. If it turns out 
to be so, it is pretty even chances that 
the other man was not wholly to blame. 

One piece of business, mutually satis- 
factory, should lead to further business 
intercourse. 

That is why it pays to have policy- 
holders satisfied, and why it does not 
pay to sell a man a policy under any 
misapprehension. 

It is strange how often agents neglect 
to follow up policyholders for further 
insurance. 

They often seem to think that they 
have done all that can ve done when 
they write the first policy. 

Instead, that should never 
ered as anything more than a 
ning. 

Young men should be increasing their 
insurance every year or so, as their 
incomes grow. They should be fit sub- 
jects for a constant canvass. 

If they are thoroughly satisfied with 
what you have already sold them, you 
should have a better chance than any 
other man to get the increases as they 
come along. ; 

I was talking the other day to a 
young man who is carrying now about 
$10,000 of insurance, made up of four 
policies. The first one was taken ¢ight 
years ago, when he was eighteen, in a 
certain company and not one of the 
others was taken with that company. i 
asked him why that was, and he an- 
swered that he supposed it was because 
they had never canvassed him since. He 
said he liked the company and the 
policy all right but he had never been 


be consid- 
begin- 


asked since by that company to take 
any more insurance, whereas agents oi 
other companies had been following 


him up. It is strange and yet true that 
men do not of their own accord go toa 


company in which they already have 
satisfactory insurance to increase the 
amount they carry. 


They have to be canvassed, and the 
canvassing agent gets the business. 

The insured does not as a rule need 
convincing of the value of insurance, 
but he does need convincing as to the 
amount he should carry. 

You would be astonished if you made 
a consistent canvass of all your present 
policyholders to find how many of them 


are actually at present undecided in 
their own minds as to whether they 
should not place more insurance at 
once. 


One of our agents was telling us this 


pects with good salaries and asking 
them to think it over. He finds it wakes 





them up to their necessities if he gets 
them to consider it. 

You would find it a good leaflet also 
to give or send to your present policy- 
holders. If it is sent to them, it should 
be accompanied by a personal letter 
stating that a new idea along this line 
has just been sent you and you thought 
that in passing it on, it might prove otf 
interest. A personal letter of this kind 
will get him looking at the leaflet to 
see what it’s about. We believe that if 
he once gets looking at it and working 
it out he cannot help being interested. 
But to be of service it should be follow- 
ed up almost at once by a personal visit. 
Reach him while the interest is alive. 

Go over your lists at once and see if 
you are properly cultivating the field of- 
fered by your present policyholders. 
Many of them have been getting premi- 
um notices and an annual report. Have 
they all had a personal visit from your- 
self or a good representative at least 
once in the last twelve months? If they 
haven't they should have had, and one 
need not hesitate to say that if they 
haven’t you have not got as much busi- 
ness in the last year as you could have 
had. 

They are worth cultivating frequently 
for the business they will send you to, 
as well as for the business to be gath- 
ered from among themselves. If they 
are properly .satisfied and properly ac- 
quainted with you, they will always 
have you in mind when they hear of 
men needing or likely to need insurance. 

They are your best “Spotters.” 


Are you using them?—Agents News 
Letter, published by the North Ameri- 
ean Life of Toronto. 





“Covered by Cinders.” 
Speaking of the trip up the Hudson 


greatly enjoyed by those attending the 
annual convention of Colonial Life 


WANTED 





field men, 
“When 
ager 


The Colonial News says: 

we reached New York, Man- 
Conley was the only one of the 
party not covered by cinders.” Well 
at any rate, neither cinders nor dust 
can accumulate on Colonial men when 
they have on their business or fighting 
togs. They are too speedy for that. In 
other words the above “accumulation” 
occurred on an off day. 








1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


er ee $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 


1909 


UE it etmataeeda 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 1,970,463.00 
Net Surplus............ 1,237,177.94 


Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 
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FIRST MUTUAL 





BOSTON, 


security, 
equitable 


DOMSNINIOS. «2... cccccccces 
IN <hsnced adhaecnw ds 


J. A. Barbey, Secretary 





Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
with a safe, 

contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
44,476,655.68 

3,503,992.06 


Alfred D. Foster, President 
D. F. Appel, Vice-President 


Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 











KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


Each Week———— — 


Subscription $3 Per Annum 





JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 

WILLIAM N. Compton, Gen’! Agent 
JoHN Hancock Mutua Lire Ins. Co. 
220 Broadway, N. Y. C. 

Tel. 6030 Cortland 








week that he is getting good results| 
from the leaflet “How Much Do You 
Need?” He is leaving them with pros- 


FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 

















CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 

Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 

First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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INDUSTRIAL INSURANCE* 


By Dr. Lee K. Frankel 


(Continued from last week.) 

It is axiomaiic among the insurance 
aternity that even the individual of 
much higher social stratum, who ap- 
ies directly to the insurance company 
wv insurance protection, is to be look- 
| at with suspicion in the belief that 
e makes this application voluntarily, 
nowing that he is in an impaired state 
f health. With all the education along 
usurance lines that has taken place 
1 the United States, these many years, 
nd in other countries as well, individ- 
ials in higher strata of society have 
ot been educated up to the standpoint 
f voluntarily seeking insurance. From 
he psychologic standpoint there are 
listinct reasons for this and they need 
not be discussed here. The point which 
| wish to bring out is the fact that until 
the present, no satisfactory method 
has been devised which will permit of- 
ering insurance to wage-earners and 
o the great body of workingmen, and 
will insure the continuance of the in- 
surance, that does not require a con- 
stant notification to the policy-holder 
and a constant reminder in the shape 
f a visit to his home so that the prem- 
um may be collected. ‘To what extent 
this must be carried is indicated by the 
statement of an officer of a large In- 
dustrial company in England, that if the 
agent of the company reaches the pol- 
icy-holder more than half an hour after 
he arrives home with his weekly wages 
there was very little likelihood of the 
agent being able to obtain the premium. 
In other words, the sense of frugality, 


of thrift and of providence was so 
slightly developed among their policy- 
holders, that the weekly income was 
utilized for every other purpose than 


rotection. 

Let this be as it 
may be cited that 
needed everything 
nothing left over, 
protection. There 
is true in many 
wise cancels the necessity 
ndividual being insured. 
proves is the insufficiency of earnings 
and the impossibility Gu c«ese earnings 
to preserve a proper standard of living, 
which, all of you will agree, should in- 
clude protection against the risks which 
workmen ordinarily meet. 

On the assumption, therefore, that 
for the present at least it is necessary 
to continue the system of Industrial in- 
surance, and that it is obligatory to 
have so-called agents collect premiums 
by house to house visitation, the 
thought arises, cannot this unique piece 
of machinery be utilized for other pur- 
poses than the mere writing of insur- 
ance and the collection of the premiums 
thereon? It is estimated that there are 
approximately over twenty thousaad 
agents in the United States who are 
weekly visiting fifteen million policy- 
holders. It can be assumed that these 
fifteen million individuals represent at 
the least five million families. The 
mere fact that the visit is in most in- 
stances a weekly one, places the agent 
in a peculiar relationship to the family. 
He is called upon for advice. Fre- 
quently, he is counselor and friend 
He obtains intimate knowledge of fam- 
ily conditions which it is impossible for 
almost any other kind of a visitor to 
obtain. The family’s finances, its so- 
cial status, its size, its difficulties, its 
joys and its sorrows are soon matters 
of common knowledge to the agent. 
His visits, as a rule, are among a class 
of the population of whom a large part 
industrious and frugal, but among 
whom also are many who require con- 


Arguments 
policy-aolder 
he earned and had 
either for saving cr 
is no doubt that this 
instances. It in no- 
for sucad an 
All that it 


may. 
this 


is 





*A paper read at the Meeting of the National 
Conferenee of Charities and Correction at 
Buffalo, June 11, 1909. 


stant stimulation and inceative in provi- 
dence and in thrift. The agent, as a 
rule, is the first one who is called in 
when death occurs, and it is he who 
sees to it that the policy claims are 
promptly paid, so that the burial, the 
impelling motive, as a rule, 
ance, is a decent one 
policy-holder shall 
pauper’s grave. 
Enough has been said to indicate that 
even unconsciously and without any 
distinct attempt in this direction, the 
Industrial insurance agent has been 
in a limited way a social worker. He 
has without any 
his part helped to influence the fami- 


not be put into a 


lies whom he visits for taeir better- 
ment. He has done that for pay which 
all of our social workers, either in 


charity organization societies, schools, 
social settlements or as friendly visit- 
ors, have done, either for pay or volun- 
tarily, depending upon their financial 
ability to engage in work of this kind 
as a paid or as a volunteer visitor. Fun- 
damentally, their functions are the 
same. Both are, I repeat, social work- 
ers. For both there are unlimited pos- 
sibilities of development ia their re 
spective fields. 
(To be continued next week.) 





A GOOD ALL-ROUND RECORD. 


Among the Metropolitan Agents Un- 
attached, the uniformly good work of 
Charles H. Tibbetts of the Dover, N. H., 
District is entitled to special recogni- 
tion. 

His dates from De- 


present agency 


cember 25, 1905. His debit for the week 
commencing May 24, 1909, amounted to 
$117.85, and carried net advance pay- 
ments of $433.99. His record by calen- 
dar years is as follows: 

Industrial Collections Ordinary 
Year Increase Per Cent, Net Issue 
1906 $21.44 98 $74,000 
eee 7.24 100 28,000 
Co eee 11.06 100 54,500 
0 6 7.59 100 18,000 

(22 weeks.) 


During a period of approximately 
three years and a half—or, to be exact, 
179 weeks—he has been credited with a 
total Industrial issue of $79.68, and 
charged with a total lapse of $32.35, giv- 


ing him a gross increase of $47.33—an | 
-and a} 


average of 26 cents per week- 
lapse ratio of 40 per cent.; and during 
this entire period, with the exception 
of the calendar year 1906, his collec- 
tions averaged over 100 per cent. 

In Ordinary he has been credited with 
a net issue of $174,500, an average per 
month of $4.2 and his not-taken poli- 
cies were only $8,000, representing but 
4 1-3 per cent. of his gross issue. 

His Industrial debt was recently exam- 
ined by a home office inspector, who, in 
the course of his report, stated: “There 
are no lapses in sight, and the agent 
tells me that he has had none for six 
weeks past.” The Inspector also re- 
marked that “Mr. Tibbetts is universal 
ly liked by his policy-holders.” 

He attended as agency delegate the 
Annual Cenvention of Superintendents 
at New York in January, 1907, and 
again last January. 


wu; 





Metropolitan Ordinary Leaders. 


The leading districts of the Metropoli- | 


tan in Ordinary to June first, were as 
follows: Knickerbocker, N. Y.; Alle-| 
gheny, Pa.; Morrisania, N. Y.; Chicago 
South, Ill.; Murray Hill, N. Y.; Man- 
chester, N. H.; Chicago North, Il.; St. 
Louis, Mo.; Brooklyn, N. Y.; Philadel- 


phia Middle, Pa. 
Leading assistants: 
Manchester, N. H.; 


J. C. Corriveau, 


for insur- | 
and that the) 


conscious attempt on} 











METROPOLITAN LIFE. INSURANCE COMPANY 
HOME OFFICE BUILDING 





The 
Metropolitan Life 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Mia Of the People 
the Companys, the People 


For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day 


Assets. 


JOHN R. HEGEMAN, President 


in Increase of 














born, Ill.; W. H. Flint, Manchester, N. agents, assistants, and office clerks, the 
H.; J. M. Hauber, Essex, N. J.; C. A. medical examiners, and a few invited 
Deegan, Los Angeles No., Cal.; S. W. guests, including Mayor Lippitt, Coi. 
Love, Norwood, Ohio; C. W. Areson, C. W. Gale, John Adams, superinten 
Chicago South, Ul.; Abraham Menschel, dent, of New Haven, and Dr. Joseph 
Knickerbocker, N. Y.; J. G. Harivel, Higgins, of New York, by whom brief 
Portland, Me.; Louis Ettinger, Morri- addresses were made, and Vice-Presi- 
sania, N. Y: dent Haley Fiske, of New York, wh»? 
Leading agents: J. M. Stevenson, acted as toastmaster. Others from the 
Bedford, N. ¥.; M. A. Bland, Shelby- New York office were F. O. Ayers, A 
ville, Ind.: G. R. Jacobs, Los Angeles 5. Knight and W. F. Dobbins, and they 
No., Cal.; James Quinn, Murray Hill, Were heard briefly. Superintendent Hig- 
N. Y.; J. P. Hendren, Butte, Mont.; 8!25 was presented with a quarter-cen- 
B. H. Ledner, Bushwick, N. Y.: J. P. try service medal of gold, set with a 
Burns, Auburn, N. Y.: J. A. Blake, ‘diamond, a handsome badge, which he 
Chicago South, [l.; W. H. McFall, Will wear with pride. This presenta- 
Manchester, N. H.; W. J. Thompson, ‘@tlon speech was made by Vice-Presi 
Roseville. N J. dent Haley Fiske, while the staff pre- 
sented him a handsome gold watch. As- 
The Metropolitan gave a banquet last sistant Rafferty, of Putnam, made the 
week to Michael Cc. Higgins, superin speech. A pleasing response was made 
tendent of the Norwich, Conn., districi to botl a ccia co ‘ 
in celebration of twenty-five years con- 6) both of these by Mr. Higgins The 
tinuous service with the company. entire affair proved a decided success in 


There were present, besides’ the 


every 


particular 
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who are steady, energetic, 


H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 











J G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINA 





HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908...............--- 
insurance in Force, Dec. 31, 1908... 
Max Spiegel, Dear- Payments to Policy Holders since Organization... 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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WHY A DIFFERENCE? 





A contemporary discusses the case of 
S. H. Wolfe, consulting actuary of New 
York, against the Washington Life in 
the course of which it says: 

The court holds that a breach of 
contract would be established, even 
though it might be shown that the 
reinsured company had_ exacted 
complete security from the reinsur- 
ing company. This is on the ground 
that Mr. Wolfe was not bound to 
accept the new company in place of 
the old one with which he made his 
contract. 

The action of Justice Greenbaum in 
expressing an opinion in this instance 
seems to be out of the ordinary as prej- 
udicial to a case pefore trial, it being 
borne in mind that the decision pertains 
to a demurrer of the company. 

In this connection, it might be said 
that the Washington Life has been at 
all times, and is now in position to car- 
ry out its contract with Mr. Wolfe (if 
the policy is still in force), a fact which 
seems to have escaped the notice or con- 
sideration of those discussing the ques- 
tion. In other words in the reinsurance 
of its business in the Pittsburgh Life & 
Trust the Washington Life retained suf- 
ficient capital stock and assets intact to 
carry out any obligations entered into. 

If, as Justice Greenbaum assumes, a 
policyholder is not bound to accept the 
security afforded by a reinsuring com- 
pany in place of that of the reinsured 
institution, especially where the reinsur- 
ing company meets all the requirements 
of the State Insurance Department, a 
dangerous feature will have been intro- 
duced into the life insurance business. 
Let us suppose, for instance, that it was 
imperative that the Washington Life in 
order to protect the welfare of all policy- 
holders reinsure its business. Is it con- 
sistent with the best interests of the 
whole to allow a single policyholder to 
prevent the arrangement? The interest 


of no single policyholder can be greater 
than that of the whole. 

However, with all this aside, the re- 
motest reason for the inauguration of 
the suit of Mr. Wolfe, if there was one, 


has now disappeared. The contract en- 
tered into by the Pittsburgh Life & 
Trust whereby from six to eight per 
cent. of the expense loading, together 
with all savings from mortality and ex- 
cess interest earnings, shall go to Wash- 
ington Life policyholders constitutes 4 
concession.on the part of the Pittsburgh 
Life & Trust wuich has not been ex- 
celled in the history of insurance. 


Under such a contract, Mr. Wolfe, and 
other policyholders who may have felt 
as he has, could well continue their con- 
nection with the company. 

But in addition to this the assets are 
now under the jurisdiction of the New 
York Insurance Department, and the 
company under a heavy guarantee to 
keep its part of the agreement. 

Another phase which would make the 
continuance of such a suit a matter of 
regret, is that of unsettling public confi- 
dence. From a personal knowledge of 
the management of the Pittsburgh Life 
& Trust, we believe it to be such as to 
meet the requirements which Mr. Wolfe 
himself has fixed in numerous examina- 
tions conducted, while, in the contrac‘ 
above referred to, the company has 
shown an inclination to go even beyond 
such a standard. 





SUSTAINS COMPANY. 





Vice Chancellor Howell of the New 
Jersey Court has refused the request of 
L. F. Blanchard, a stockholder of The 
Prudential, for a restraining order pre- 
venting the company from granting the 
increased ‘benefits to policyholders re- 
cently announced. 

Speaking of the decision the Trenton 
Gazette says: 


Mr. Lindabury, counsel for the 
company, in his argument before 
the court, gave some insight into 
the vastness of the business done by 
the Prudential. He said that 12,500 
agents of the company had notified 
the 8,000,000 policyholders in the 
United States and Canada, that the 
surplus would be distributed among 
them as a partial return of the high 
premiums that they had paid in the 
past. The policyholder is as vitally 
interested in the affairs of the com- 
pany as the stockholder can possi- 
bly be and if it came to a vote we 
presume that the “Blanchard plan 
would be snowed under. 





Conspicious by Their Absence, 





In the committee appointments under 
the revised plan of the Underwriters 
Association of the Middle Department, 
representatives of the Continental, the 
leading non-Union company in the ter- 
ritory, are conspicuous by their absence. 
That the great company was ignored, 
either purposely or in error, by those 
selecting the committeemen, is scarcely 
thinkable, and the impression natural- 
ly gains currency that perhaps there 
was something to the report after all 
that the Middle Department field men 
of the Continental, were tipped off from 
headquarters to keep in close touch 
with every move of importance made 
by the association, but under no cir- 
cumstances to accept placement on any 
committee. In other words, be in the 
organization and yet not of it. 

Verily fire insurance is a business in 
which one must keep both eyes open 
all the time. 





LAW IN EFFECT. 





Kansas Bankers Curious to Know How 
State Guaranty Statute Will Work 
Out. 





“The new bank guaranty law of Kan- 
sas became operative last week, 
and on the same day the Bankers Insur- 
ance Company, organized to insure the 
deposits of National banks as an offset 
to the state guaranty, began business. 
Thus the millions of dollars of deposits 
in Kansas are now all insurable, wheth- 
er in National or state banks. 

“Over 300 of the 800 state banks have 
already applied for insurance in the 
State fund. Bank Commissioner Dolley 
says that fully half of the State banks 
will have their applications in by July 
10. Under the law State banks must 
hold semi-annual meetings the first 
week in July and many banks have 
postponed action in regard to guaranty 
until the July meeting. 

“Of the 208 National banks in the 
State 180 have already taken stock in 
the bank deposit insurance company. 
About 50 State banks, which do not like 
the State plan, have also gone in with 
the Nationals. 

“It will take at least four months for 
both insurance concerns to get in full 
operation, on account of the examina- 
tion requirements. Only a few banks 
are still holding out against insurance. 
An effort was made in several different 
counties to organize the banks into an 
agreement not to take e...er kind of in- 
surance, but just enough banks in each 
community refused to join the scheme 
to break it up. The banks in all the 
large cities of the State have served 
notice that they propose to insure their 
deposits. 

“Bankers are curious to learn what 
effect the insurance of deposits wili have 
in the cities on the eastern border of the 
State—Atchison, Leavenworth, Kansas 
City, Fort Scott, Pittsburg and Galena 
Will the banks of those cities pull de- 
posits away from the banks of Missouri 
border towns? Some think they will. 
Others believe that the only accounts 
they will get away from Missouri banks, 
if any, will be savings accounts. Most 
of the Kansas bankers will not change 
their correspondents on account of the 
law. They will continue to deal with 
the banks of Kansas City, Mo., and St. 
Joseph. 

“The Banxers’ Insurance Lompany has 
organized with $500,000 capital stock 
More than $400,000 of the stock has al- 
ready been paid for and the indications 
are that it will all be fully subscribed 
before the company is in operation any 
length of time. The bankers believe 
that the stock is a good investment. 

“Under the law deposits drawing over 
3 per cent. are not insurable. The 
bankers thought that would force de- 
positors to scale down their interest 
Most interest-bearing deposits in Kan- 
sas draw 4 per cent. The holders of 4 
per cent. certificates show no disposi- 
tion to gwap them for 3 per cent. certif- 
icates. They seem willing to take their 
cuances. However, the bankers will 
eventually save that 1 per cent., as the 
law forbids paying over 3 per cent. on 
renewal certificates.” 





Our highly esteemed contemporary 
the Western Underwriter announces the 
return to its editorial staff of John F. 
Wohlgemuth, who resigned to take a 
law course in the University of Cincin- 
nati. After graduating with signal 
honor, Mr. Wohlgemuth was admitted 
to the Ohio bar and subsequently con- 
nected with the claim department of the 
Travelers at Cincinnati, from which 
position he now retires. He has been 
assigned to editorial work on the West- 
ern Underwriter, also news service at 
the Chicago office. 





Frank Van Derlin, assistant counter- 
man at the F. H. Ross & Son, local 
agency New York City, left for the 
Catskill mountains on Friday last to en- 
joy a well earned three weeks’ vacation. 








OF PERSONAL INTEREST 





L. C. Dameron, special agent in East 
ern New York for the National of Hart 
ford and its subsidiary, the Mechanics 
and Traders of New Orleans is jus 
loafing these days among the pictu 
esque cities and towns of Colorado, As 
Mrs. Dameron is with him the fraternity 
is assured that he will come to no 
harm; a fact that will be learned with 
supreme satisfaction by every field mau 
and local agent along the Hudson River, 
where “Larry” is a well-known and de 
cidedly popular figure. A native ot 
Newport, Ky., Dameron was a civil en 
xineer before he advanced to the 
profession of fire underwriting. Succes 
sively an inspector for the Chicago 
Board, special agent for the Niagara 
Continental and the National he has 
filled every position with credit, and is 
destined to attain still higher fame, and 
what is of equal importance, coin of the 
realm. 





A news item during the past week 
stated that George H. Gaston, vice-pres- 
ident of the Metropolitan Life, was a: 
rested on the Boston Road charged with 
speeding his automobile at the rate o: 
twenty-five miles an hour. That does 
not seem so fast for a man possessing 
the tremendous energy and enthusiasm 
of Mr. Gaston. Some one has referred 
to him as a human dynamo whose mo- 
mentum and power increases with aze. 
Certainly his achievements with the 
Metropolitan have required more tha» 
ordinary “speed’”’ and ability, conse 
quently if he overreached the auto speed 
limit the offence is a pardonable one. 





Fickle fortune is surely favoring Har- 
vard men te an unusual degree just 
now. Last week the sturdy representa 
tives of the famous university defeated 
their long and hitherto well nigh 
juvincible cpponents from Yale, ani 
now another Harvard man, Floyd Du 
Bois, has secured a partnership inter 
est in the strong New York City broke: 
age firm of Frank and Du Bois. If young 
Mr, Du Bois possesses the family char 
“cteristics of clear-headedness and ex- 
ireme courtesy, and we presume le 
does, there will be no doubt as to his 
success in the business world. 





Sidney A. Foster, secretary of the 
Royal Union Mutual Life was in Wash 
ington a week ago. Some one says he 
went down to protest against the levy- 
ing of a tax on corporations, but it’s an 
even bet that he wanted to tempt Presi- 
dent Taft into playing a game of golf 
on the occasion of his visit to Des 
Moines this Fall. We believe the Presi- 
dent would find Mr. Foster a worthy 
ouponent and that he would note the 
Des Moines links among the best in the 
country. 





_ Francis H. Ross, head of the progres- 
sive (New York City agency firm of F. 
H. Ross and Son, sailed for Eurcpe on 
Thursday last. He will probably be 
away three months during which time 
he will tour Great Britain, France, Italy 
and Switzerland. While in Rome the 
distinguished honor will be accorded 
Mr. Ross of a private audience with the 
Pope, a concession granted at the sug- 
gestion of Mr. Ross’ friend, Rt. Rev. 
Bishop Cussack, Mr. Ross is a prom- 
inent figure in the Roman Catholic 
church, and has frequently been com- 
plimented by its dignitaries for his ac 
tivities in its behalf. 





Announcement is made that the 
American Institute of Actuaries will ad 


-mit no more charter members, arrange- 


ments being made for admission to 

membership by examination. President 

McAdam says that much of the highly 

technical matter used in the examina- 

pl “— organization will be 
nated in e course c¢ 

for the newer one. et 
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FIRE INSURANCE DEPARTMENT 





WILL STRIKE A SNAG. 





Cnicago Board Not Disposed to Pay 
Rental for Dean Schedule Which 
it Never Used. 


The plan of the Western Union to 
lease the Dean schedule to rating bu- 
reaus and organizations will hit a snag 
in Chicago. The rental for the schedule 
to the Chicago Board of Underwriters is 
fixed at $4,000 a year. J. V. Parker, who 
has been superintendent of ratings of 
tie Western Union, retires to open an 
judependent office from which the sched- 
ules will be leased. The Western Union 
paid $25,000 to A. F. Dean for all rights 
of the analytic system. Mr. Parker, who 
will have charge of leasing the schedule 
will have to deal with a single man in 
most instances, he being the manager of 
a rating bureau. When it comes to Chi- 
cago, he must secure the approval of the 
local board as a body. While the Chi- 
cago Board adopted the Dean system, it 
did so in a perfunctory way in order 
that it might be said that all rating 
bodies in the West had adopted the 
schedule. The Western Union found 
some cities holding back because Chi- 
cago had not adopted the system. The 
western managers influenced the Chi- 
cago board to act so that they would 
not have to meet the excuse that Chi- 
cago was not using the system. This 
was two years ago and the city has not 
changed its schedules. Chicago agents 
are satisfied with its present schedules 
and rates. Companies themselves see 
no necessity for any increase or decrease 
of rates in the city. Even were the 
Dean schedule applied it would be set 
on a basis where the results would bt 
just about what they are now. Then 
why pay out $4,000 every year to get a 
new schedule system when the present 
is entirely satisfactory, is asked. There 
will be no end of opposition to the pro- 
posed rental. Many non-union compa- 
nies will object to increasing the board 
expenses by renting a schedule when it 
has high priced rating experts perfectly 
competent to devise schedules. 

Local agents do not want any disturb- 
ance in rates or the rating system. It 
always means trouble, especially when 
there may be some increases. 





SAD DEATH OF A. G. LANGHAM. 





Victim of Premature Explosion of Can- 
non Fire Cracker—His Interesting 
Career. 





A sad incident in connection with the 
celebration of Independence Day was 
the death of Arthur G. Langham, the 
well-known insurance man of Louisville, 
who died in Seymour, Ind., from the 
effects of having had his right hand 
shattered by the explosion of a cannon 
fire cracker. 

Mr. Langham was one of a party of 
fashionable Louisville folk who were 
spending the week-end at the home, 
near Seymour, of John K. Peter, Mr. 
Langham’s brother-in-law. A cannon 
cracker thrown lighted upon the lawn 
failed to explode, and Mr. Langham 
took it in his hand and relighted it. The 
cracker burst in his grasp, mangling the 
hand frightfully. He was carried intu 
Mr. Peter’s home and Drs. Lucky and 
Cresser of Seymour were summoned to 


the residence. They immediately put 
Mr. Langham under the influence of 
ether. The operation on tne right hand 


was then performed with seeming suc- 
cess. The wounds were dressed with 
care and no immediate apprehension 
was felt until after the physicians had 
finished their work. Then it was seen 
that Mr. Langham was sinking. Every 
effort to bring him back to conscious- 
ness failed. 

Mr. Langham was born in England 
some 55 years ago, and came to this 
country when quite a young man. He 
secured a connection with Gen. John B. 
Castleman of the Louisville firm Barbee 
& Castleman, then southern managers 


of the Royal, of which firm he subse- 
quently became a partner. He was con- 
tinuously identified with the fire insur 
ance business for some 35 years. 

A little over a year ago Mr. Langham 
gained considerable prominence by 
heading a party of Kentuckians who se- 
cured control of the Provident Savings 
Life Assurance Society of this city, the 
object being to transfer its headquarters 
to Louisville and make of it a “Giant oi 
the South.” Mr. Langham was elected 
president, but it was clearly evident 
that the original program could not be 
carried out and control again changed 
to Judge Rockwood and others of this 
State, Mr. Langham retiring from the 
presidency. 

Early in the present year Mr. Lang- 
ham formed a partnership with H. C. 
Vedder to conduct a general fire insur- 
ance business in New York City, under 
the firm name of Langham and Vedder 

In the social world, Mr. Langham 
gained a prominent place. Disappointed 
in an early love affair he remained a 
batchelor for many years, but raised 
and educated two favorite nieces, pro- 
viding for them bountifully. One of 
them subsequently became the wife of 
Baron Speck von Sternburg, late Ger- 
man Ambassador to the United States, 
and the other is Comtesse de Fairament, 
wife of the Naval Attache of the French 
Embassy at Washington. 





MAY LEAVE CONTINENTAL. 





General Agent A. G. Sanderson will 
Probably Become Assistant Pacific 
Coast Manager for Hartford Co. 





Hartford, July 7.—It is quietly report- 
ed here that A. G. Sanderson will short- 
ly resign as home office general 
agent of the Continental to become as- 
sistant general agent on the Pacific 
Coast for one of the strong fire insur- 
ance companies of this city. While the 
appointment lacks the approval of the 
latter company’s directorate, it is re- 
garded as practically certain that this 
will be had, and formal announcement 
to that end may be expected within a 
few days. 

Mr. Sanderson first became prominent 
as a New York State special for the 
Continental. Later he was induced to 
take the Ohio State agency for the 
Aetna. Here his record was such as to 
impel President Evans of the Conti- 
nental to offer him flattering induce- 
ments to join the home office staff of 
the latter company. This he did about a 
year ago. The offer to go to the Pacific 
Coast came within a day or two after 
Mr. Evans sailed for Europe late in 
May, and a definite answer to the 
proposition was delayed pending the 
return home of the latter gentleman. 
Mr. Evans reached New York on Tues- 
day. Mr. Sanderson is conceded in all 
directions to be an exceptionally strong 
underwriter and his retirement from 
tne service of the Continental will be 
keenly felt by that corporation. 

During the conflagration period Mr. 
Sanderson spent four months on the 
West Coast aiding in settling the 
Aetna’s losses in that territory. 





ALBAMA STATE AGENT. 





M. J. Dillard to Represent the Firemens 
of Newark—Company Decided Ac- 
quisition to His Office. 





M. J. Dillard, the general agent of 
Birmingham, Ala., has been appointed 
State agent to represent the Firemens 
of Newark, effective at once. This will 
be quite an addition to Mr. Dillard’s 
general agency, as the Firemens has a 
million dollars cash capital with over 
$5,000,000 of assets and a net surplus ex- 
ceeding 2% millions. 


What 





wou 


the directors 


say 













caution? 


after a serious firein your 
property if they knew it wasdue 
merely to lack of reasonable pre- 
Yet every serious 
fire 1s due tojust that one cause, 
You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


They kill a fire before itgrows 
dangerous - A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer andcheaper and 
quicker than the fire department, be- 
cause it's always onthespot j 
and gets busy when the 
trouble begins. Howabout 
this reasonable precaution? 3f, 


Ay 
International + 5 
Sprinkler Co. 

Philadelphia 









AN AGENCY EVIL. 





Brooklyn Men Suffer Through Premium 
Beating Brokers—Latter Should be 
Suppressed. 





Among the evils suffered by the local 
agency fraternity in Brooklyn, N. Y., no 
one is more generally irritating than the 
systematic efforts of certain brokers to 
get free insurance, at least in so far as 
they are concerned, the innocent client 
paying full rates, and presumaviy set- 
tling promptly. The scheme as worked 
across the river is as simple in its op- 
eration, as it has thus far proven effec- 


tive. A plausible broker gives a line 
to an office and allows the policy to 
stand until the time limit is reached 


when he returns it with some cock-and- 
buu story regarding its being “not want- 
ed.” The indemnity thus sponged from 
agent number one, is replaced promptly 
with agent number two, and so on until 
twelve months shall have expired. The 
assured has thus been covered a full 
year, without a penny having been re- 
ceived by the offices carrying the risk 
In case of loss, of course, prompt de 
mand would be made for settlement and 
the liability of the company clear. 

Not only does this despicable and de 
moralizing practice defraud the insur- 
ance companies and their agents, but 
it also works adversely to the best in- 
terests of the legitimate brokers, who 
pay their obligations and observe 
straight-forward methods in their busi- 
ness transactions. 

Discussing the evil, one of the pro- 
gressive agents of Brooklyn, who is a 
stickler for correct practices and a ter- 
ror to evil doers, said: 

“All mercantile lines of business have 
some system of credits which take care 
of the dead-beat element, and it seems 
to me that those interested in the true 
welfare of fire insurance, should in self 
defense, adopt some method, the work- 
ing of which woukl severely curtail, if 
it did not wholly eliminate these para- 
sites in the business. In line with the 
thought that ‘he who criticises with- 
cut offering a remedy, falls from the 


height of a critic to that of a common 
scold,’ I would suggest that a list of 
such brokers as have been habitually 
guilty of beating the companies be pre 
pared and circulated among the agents, 
and that the latter positively refuse to 
write a policy for any broker of such 
list, except the premium accompany the 
application, I am confident that rigid 
adherence to such a plan would within 





a very short time rid the companies 
and their Brooklyn agents of a very 
objectionable evil.” 
From Continental to Boston. 
H. A. Miller, at present in Eastern 
Pennsylvania for the Continental, has 


arranged to transfer his services August 


first to the Boston Fire, which company 
he will represent in Western Pennsyl- 
vania with headquarters at Pittsburg. 


READY TO ENTER NEW YORK. 


State Fire of Omaha Increases Capital 
to $200,000—Selects Representa- 
tion for Metropolitan District. 





Its capital having been increased to 
$200,000 the State Fire, of Omaha, Neb., 
is seeking entrance into a number of 
new States, New York included. The 
Company will be represented in the 
Metropoltan District through the local 
department of the Caledonian, arrange- 


ments to that end having been effected 
by C. H. Post, United States manager 
of the Scottish corporation, during a re- 


cent trip West. 





Charter Amendment Secured. 





All necessary preliminaries having 
been effected the National Fire, of Hart- 
ford, will shortly begin writing auto- 
mobile and hail damage insurance. 

At a recent meeting of the corpora- 
tion’s stockholders Vice-President Harry 
A. Smith and Charles Cheney were 
elected directors 





After a long illness, P. W. Plank, the 
oldest field man of the Home of New 
York, died at Pasadena, Cal., some days 
ago. 





10 


GATHERING IN THE MUTUALS. 
Seven Little New York State Concerns 
Taken Over by Superintendent of 
Insurance Hotchkiss. 








Acting under the provisions of the 
‘aw passed at latest session of the 
New York Legislature, Superintendent 
of Insurance Hotchkiss some days ago, 
assumed charge of the affairs of the 
following named State mutual insur- 
anee companies, all domiciled in Onon- 
daga county: Mutua! Fire, American 
Mutual Fire, Capital Mutual Fire, Mo- 
hawk Muiual Fire, Pl x Mutual 
Fire, and the Unien Mutual I While 

parate organiza ions the concerns had 
the same executives, operated from tn 

office largely in | i 
business of o1 another. Their ex] 
rience had VV ible d ) 
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LARGEST IN THE SOUTH. 


Merger of North State W'th Dixie Gives 
Latter Company Net Surplus of 
Nearly $350,000. 
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NO SUBU VN #H D ENTS 
Nationa! Fire Deals Only Trough Local 

Representatives in Territory 

jacent to New York. 

Bulletin No. 70 « the Suburban Fire 
insurance Exchange, co t] 
nificant stat T i) Fis 
Inst nee C of | tford has no 
5 yu a neat 
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sive corpo é ol- 

of busine ew 
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Special Agent for Aachen and Munich 

Manag SS Aacl 
& Munich, ippointed | y I. Wil- 
lett special agent ! ( i il 

ew Jers I tern P l 
iware M d and tl of 
Columb M Willett | een t 
head offic eo ie Con ( 
ear Y hich ne | was with 
the United State general agency of 
Federal, and the Assurat! Company of 
America Before that in turn he was 


attached to the head United States offi- 


THE EASTERN UNDERWRITER. 


ces of the Manchester. A conscientious 
and well informed young underwriter 
Mr. Willett should prove a successful 


field man. 


REMOVES TO ATLANTA. 
En'arged Florida Home Transfers Head- 
quarters from Marianna—Surplus 
About $200,000. 

Having effected a consolidation with 
the Blue Ridge Fire, of, Blue Ridge, the 
Florida Home, of Marianna, with en- 
larged asseis and net surplus, very 
sensibly concluded to transfer head- 
quarters to Atlanta, and now occupies 

comfortable suite of offices in 
Fourth National Bank of the latter city. 

As a result of the merger the Florida 
Home has a capital of $200,000, and a 
net surplus of almost equal amount 


the 





New York Suburban Agency Changes. 





changes noted in 
territory re¢ 


Among the agency 
the New York suburban 


cently are the following: 

J. H. Delesderniers succeeds Deles- 
M4 rniers and Jones as Brooklyn subur- 

in head agents for the New Hampshire 
Pine Topscott and Hayden are no 
longer suburban head agents for the 
British America of Canada. CG, Fs 
Hamilton succeeds L. D. Giroux as 
Brooklyn suburban head agent for the 
Aetna, while Alberti and Carleton are no 
longer suburban head agents for the 
c; y of .vew York Fire. 


Hugh Nelson Now 


a Broker. 

After serving for years as a company 
representative and some months with 
the prominent New York brokerage firm 
of Willcox, Peck and Hughes, Hugh 
Ne'son of this city has concluded to em- 
bark in the brokerage line on his own 

count. He has opened offices both in 
New York and at his home in Elizabeth, 
». J. Mr. Nelson while a steam-boiler 
vecialist, and one of the best in the 
country, has a knowledge of all lines of 
insuran and has facilities for taking 
good care of all business entrusted to 
him 


Will Represent the Fire Association. 


in A. Kelly and Company « 
l e | Harv 
at f the Fire As 
it Po Washington, L I. i 
les W Brow resentati 
i L; tn 3 


New inoue: danny Appointments. 


Aiheny—<W! ili iam Conklin, Enel 
vood; Alexan Sor th Goacen, Shel dean 
Edward J. Moran, Bloomfield, Altiance 
—Richard F. Warren, James L. Brown, 
Pat mn Capital—C. R. Anderso n, 


Washington, Central National—Morris 
B. Van Valen, Newark. County, of 
Philadelphia—J. W. Glaister, Mon .- lai ir, 
Fire Association—John A. Yat 


Rutherford, German, ve hea 
Pairick H. Shields, Louis S. Barton, 
Grace E, Moore, Paterson. Globe and 
Rutgers—James A. O'Connell, New 
I swick. Ny owe nig reciting 
and McElhone, Gloucester City. Insur- 
ance Co. of N. A.—John A. Yates, East 


Rut herford Mechanics and Traders— 
William S. Rosenstrauch, Branchville 


Northwestern National—C. Bs Deming 
Procklyn, N. Y.; Thos. Davis, Jr., Red 
Rant Aril Miller og Newark 
Nor ther n—Daniel R Faulkt Morris 
tow Phenix, WN Y.—Clarence kh. 
Coop Glen Ridg Queen City—Pet r 
tbyl Paterson Security, Conn.— 
Carey Br ers, Hoboken. Springfield F. 
& M—Central New Jerscy Realty Co 
ound Brool 
Now } the Maryland Casuna! 
Company has re-entered Colorado, it has 
-appointed W. G Maitland, of the 
Maitland-Moritz Agency Company of 
Denver, its general agent for the State. | 
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REDUCE YOUR INSURANCE COST 


—BY US 


IMPERIAL 


inc— 





Non-explosive Tanks, Cans and Safety Devices for all 


Explosive 


Imperial Cans are the only Cans Inspected and Labeled by the 


National Board o 


Liquids 


f Underwriters 


— MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May weeaes 


RUXTON & SWART, Agents 
290 Broadway, New York 


LEWIS E. TRACY, 


492 Atlantic Ave. +» Boston 


CHICAGO 


Agent 











WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Und 


43 CEDAR STREET 


New York 
Telephone 264 J 


$25,000 Binder at Lon 


TORONTO 
CHICAGO 


erwriters 


ohn 


don Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 


F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N, Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 


Teutonia, La. 











ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








ROBERT R. T 


SYRACUSE, N. Y. 

New York and Pennsylvania 
GENERAL AGENT 

Reliable Fire Insurance Companies 


UTTLE 











GENERAL AGENTS 


REPRESE 


NTING 


ALLEMANNIA FIRE INSURANCE CO. OF PENNA. 


CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET 


; WOOD BROTHERS & COMSTOCK 


New York 











WHILDEN and HANCOCK 


GENERAL 
105 WILLIAM ST. . 


AGENTS 


» NEW YORK CITY 


REPRESENTING 


PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


|; FIRE INS. CO. 


OF TEXAS 





REPUBLIC UNDERWRITERS 


New York, Pennsylvania an 


FLORIDA HOME INS. CO. 


OF FLORIDA 


COMMONWEALTH FIRE INS. CO. 


and W. Va. 


N.J. Penna. Del. 


Correspondence Solicited From Agents at 


Unrepresent 


ed Foints 


d New Jersey 
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WILL BE A “WORLD BEATER.” 





reat Things Promised for the Next 
Annual Gathering of the Biue 
Goose Order. 


It is predicted that “the meeting of 
e Grand Nest and Annual Gathering 
the Ancient and Honorable Order of 
e Blue Goose to be held in October, 
ll be a ‘World Beater.’ John Stafford, 
Minnesota, has again been placed at 
e head of the Committee on Enter- 
inment and Arrangements, and he 
omises to make this the supreme ef- 
rt of his life.” 
Pennsylvania Pond. 

George Velten Steeb, custodian of the 
goslings of the Pennsylvania Pond, dis- 
courses thus upon the flock of the Key 
sione State: 

‘The banks of the Pennsylvania Pond 
overlooking the resplendent and ever 
fruitful rice fields are monthly bearing 
upon their sides young and innocent 


Goslings eager for their first swim 
and their first swim is ‘a thing 
of beauty and a joy forever’ to 


the assembled Ganders, whatever it may 
be to the‘young and innoceat’—and thus 
the membership is on a rapid rise and 
flock is growing in a most vigorous 
manner. In May occurs the first annual 
meeting of the Pond, it having been or- 
ganized May 18th, 1908, with fifteen 
members, and if at this May meeting all 
of the Ganders are gathered at the ‘gay 
and festive board’ forty-six will seat 
themselves, with seven wondering, anx- 
ious and frightened Goslings in aitend- 
ance; and ‘really’ we don’t think that 
this is so ‘worse!’ 

‘Rice fields being of the earti earthy, 
it is befitting that cur Most Loyal Gan- 
der should be of the Agricultural (G. 
Hope Miller); in order that when we 
take flights to the mountain fasinesses 
and crag who better to guide us than 
one of tae New Hampshire, so we have 
Geo. A. French as our Supervisor of the 
Flock; and that in our far-away pilgrim- 
ages we may know something of Lon- 
don and Lancashire, R. P. Lentz with 
his Goose Quill always handy, is ready 
to send us reams of paper covered with 
information, while at the same time it 
must be confessed he keeps all our 
doings in ‘black and white’ in his 
minutes; it was deemed expedient in 
order that we might be certain that our 


enormcus accumulation of the over- 
plentiful ‘filthy lucre’ should not fall 
into the maw of Wall Street, that it 


should be kept far away from that sec- 
tion, hence Norwich was selected and 
with the Golden Egg clasped closely 
in the broad bosom of Will S. Loudon 
we feel that our wealta will never get 
away (from some one!). We have been 
warned against all kinds of falls and 
water, and so that the Innocent, Young, 
Unsophisticated, ete., ad libitum, Gos- 
ling may be kept from such things by 
one wise in his generation and kzowl- 
edge of these things, one knowing Ni- 
agara was deemed tae proper Custodian 
of the Goslings, hence we have E. E. 
Howes; that one may have a feeling 
of safety and of freedom from uneasi- 
a sensation akin to Security is es- 
sential, and this we have with R. H. 
M. Stuart as Guardian of the Nest. 

“As an au revoir we would say, Fly 
High, fellow Ganders of the ‘Effete 
East,’ the ‘Sunny South,’ the ‘Golden 
West’ and in your flight rest awhile in 
Philadelphia where the fraternal hand 
of greeting and welcome will always be 
found outstretched for you—and where 
incidentally we will ‘show you a thing 
or two.’” 


ness, 





Edward B, Hatch, who has been acr- 
ing secretary of the Western Union 
ever since the late W. W. Dudley was 
incapacitated, has been formally elect- 
ed to the office. 





Under a rearrangement of interest 
Robert Dickson has been appointed ge: 
eral agent for the German Union Fire, 


of Baltimore. 


UNDER SUPERVISION. 


Individual Underwriting Concerns of 
New York Must Submit to Govern- 
ment by Insurance Department. 


(Continued from last week.) 


(2) “‘Has the Superintendent of Insur- 
ance authority to examine into the con. 
dition and afiairs of aggregrations doing 
business as individual underwriters, and 
are such aggregations compelled to pay 
the tax on their premium income as pre- 
scribed by Section 187 of the Tax Law?” 
The first part of this question ts answered 
by 1 has already been said under ques- 
tion 

Section 187 of the Tax Law provides that 
the tax thereby imposed applies to an in- 
dividual or partnership or association of un- 
derwriters known as Lloyds in so far as cor- 
porations doing the same kind of insurance 
business are subject to its provisions. It is 
therefore my opinion that if these interin 


suring associations of individual underwrit 
crs are doing the same kind of insurance 


by 
tbis 


business as is taxable when carried on 
corporations, they are taxable under 
section. 

(3) “Has the Superintendent of Insur- 
ance authority to verify the annual 
statement as of December 31 of each 
year required to be made to this depart- 
ment, ,by Section 57 of the insurance 
Law?’ 

This question has already been answered 
in the affirmative by what has been said in 
answer to your first inquiry. 

(4) “Does the non-user of a so-called 

charter or right to transact business 

work a forfeiture?’”’ 

i cannot find any the stat 


authority in 


utes holding that mere non-using will work | 


such a forfeiture. There is a provision in 
the Code by which, if a corporation fails to 
exercise its powers or has suspended its 
crdinary and lawful business for at least one 
year, an action may be brought by the At 
torney General to procure the dissolution of 
the corporation or to vacate its charter, but 
this provision applies only to corporations. 
(5) “Can the so-called charter or right 
to do business of a Lioyds association 
be sold by one set of underwriters to 
another for a cash or other consider- 
ation?” 


It appears from your letter that the method 
of this sale is for the individual under 
writers to sell their interests to other in 
dividuals and resign so as to allow them to 
t»ke their places. Under Section 57, provid- 
ing that Article I of the Insurance Law shall 
not apply to I.Joyds, the right to effect a 
change in the membership of the organiza- 
tion is clearly recognized by the proviso that 
the article shall not apply ‘‘notwithstanding 
any change hereafter made therein by the 
death, retirement or withdrawal of any such 
underwriters or by the admission of others 
to such association. * 

It is my opinion that there is no prohibi- 
tion upon the sale by the individual under 
writers of their interest in the association 
to other individuals or upon the substitu 
tion by resiguation and new election of such 
others in the place of the original members. 
It would therefore follow that transfers of 
the so-called charter or right to do business 
of these associations may be made from one 
set of individuals to another through the 
medium of such change in membership. 

(6) “Does the failure of an association 
of underwriters known as Lloyds or as 
individual underwriters to file the an- 
nual report with this department, as 
required by Section 57 of the Insurance 
Law, forfeit the right to transact busi- 
ness?”’ 
There does not seem to be any provision of 

the statutes by which the failure to file an 
unnual report forfeits the right to transact 
business. As I have already pointed out, it 
is probable that the exception of the 
quirement of the annual report from the 
provision that Article [| of the Insurance 
I.aw shall not apply to these associations 
operates also to except the penalty contain 
ed in Section 53 from its provision, 
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Te- | 


and such | 


failure would therefore probably constitute a} 


misdemanor on the part of the officer charg 
ed with the duty of making such report. 
Section 68, moreover, gives the Superintend 
ent the power to apply to the court for an 
order to show cause in case such an asso 


ciation has wilfully violated any law of this | 


State, 
ment, 
of such a refusal as already outlined, in case 
= refusal to allow him to make an examina 
ion. 

(7) “Has the Superintendent of Insur- 
ance, in his discretion, power to refuse 
to permit a Lloyds association to change 
its name?” 

Under the provisions of the statute cou 
tained in Section 143, referred to above, no 
change in name shall be made if the name 
proposed to be adopted shall, in the judg 
ment of the Superintendent, be so similar 


and he weuld, therefore, in my judg 


to the name of other insurance associations | 


or corporations as to be calculated to 
ecive. Apart from this provision, 


de 
however, 


be entitled to the same relief in case | 


there would seem to be no power conferred | 
upon the Superintendent to refuse to permit | 


such associations to change their names. 
The statute, by providing that no such assv- 
ciation shall change its name without first 
fling with the Superintendent a_ written 
notice of intention so to do, and that it shall 





Legal Notices 


STATE OF NEW YORK INSURANCE ‘DE-| 
PARTMENT. 
ALBANY, June 11, 1909. 

Whereas, COMMONWEALTH FIRE IN 
SURANCE COMPANY, located at Dallas, in 
the State of Texas, has filed in this office a 
sworn statemeut by the proper officers there- 
of showing its condition and business and 
las complied in all respects with the laws of 
this State relating to fire insurance com 
panies incorporated by other States of the 
Cnited States. 

Now therefore, in pursuance of law, I, 
William H. Hotchkiss, Superintendent of In- 
surance of the State of New York, do here 
by certify that said company is hereby au- 
thorized to transact its appropriate business 
of fire insurance in this State in accordance} 
with law, during the current year. The con 
dition and business of said company at the 


date af such statement (December 51, 190s), | 
is shown as follows: | 
Aggregate amount of admitted as- 

GOES oo ccccccccesces . $483,025 99 


Aggregate amount of lis Abilities (ex 
cept capital and ee, includ 


ing reinsurance .... .. 167,849 37 
Amount of actual paid up e apit al. 230,000 00 
Surplus over all liabilities......... 85,174 62 


Amount of income for the year. 
Amount of disbursements for 
FORE secscvzcesese eens . 215,373 24 
Inwitness whereof, I have hereunto sub 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written. 
WILLIAM H. HOTCHKISS, 
Superintendent of Insurance. 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 105 William Street, New York. 


STATE OF NEW YORK INSURANCE DE- 





the 





PARTMENT. 
ALBANY, June 11, 1909. 
Whereas, AUSTIN FIRE INSURANCE 
COMPANY, located at Dallas, in the State of 


Texas, has filed in this office a sworn state- 
ment by the proper officers thereof showing 
its condition and business and has complied 
in all respects with the laws of this State 
relating to fire insurance companies incorpor 
uted by other States of the United States. 
Now therefore, in pursuance of law, I. 
William H. Hotchkiss, Superintendent of In 
surance, do hereby certify that said Com 
pany is hereby authorized to transact its ap 
propriate business of fire insurance in this 
State in accordance with law, during the 
current year. The condition and business of 
said company at the date of such statement 
(December 31, 1908), is shown as follows: 
Aggregate amount of admitted as 





CREE wdkesanceve» Te . -§484,690 82 
Aggregate amount of ‘lia iliti es (ex 
cept capital and a includ 


182,100 96 
200,000 00 


ing reinsurance .... 
Amount of actual paid ‘up ¢: ‘apital. 


Surplus over all liabilities........ 102,589 36 
Amount of income for the year... 216,166 83 
Amount of disbursements for the 

WORE ‘owevsarides . 221,671 27 


In witness whereof, I have hereunto sub 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written 
WILLIAM H. HOTCHKISS, 
Superintendent of Insurance. 
WHILDEN & HANCOCK, 
Managers for New York State, 
No, 105 William Street, New York. 


STATE OF 





NEW YORK INSURANCE DE- 
P a ME? Ne 
ALBANY, June 11, 1900 
Whereas, W \SHINGTON FIRE egy hn ~ E 
COMPANY, located at Seattle, ir the 
Washington has filed in this office a sw 
statement by the proper officers thereof 
ing its condition and business and h is n 
plied in all respects with the laws of this State 
relating to fire insurance companies incor 
rated by other States of the United States i 
| 
| 


Show 


Now, therefor, in pursuance of law, I, Willi 
H. Hotchkiss, Superintendent of Insurance 
the State of New York, do hereby ecertif 
said Company is here by authorized t » trans 
its appropriate business of fire insurance i 
this State in accordance with law, during the 
current year. The ndition and business o 
said company at the » of such statement 
(December 31, 1908), is shown as follo 











ws 
Aggregate amount of admitted ¢ 
sets.... * $661,326.25 


Aggregi ste amount of li ibilities (ex- 
cept capital and surplus), includ 
ing reinsurance. 

Amount of actual paid up capital 25 

Surplus over all liabilities 78,577.26 

Amount of Income for the year 

Amount of disbursements for the 
SS ae 
In witness whereof, I have hereunto sub 

scribed my name and cause I the seal 

{[Seal.) 


332,748.40) 


0.000 00 





546,300.51 


324,270.00 


of my office to be affixed the day 
and year above written 
WILLIAM H. HOTCHKISS 


Superintendent of Insurance 


A. N. Williams, 





The Leading Fire Insurynce Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








Fred. S. James & Co. 


84 William Street 
New York City 
{EAD SUBURBAN AGENTS 
FOR THE 

Franklin Fire of Phila. 
County Fire of Phila. 

National Union Fire of Pitts. 
Delaware of Phila. 

Calumet of III. 


This agency affords you unexecelled fa- 
cilities for writing your suburban lines. 
Our territory includes »stchester, 
Rocklan and Putnam ( ties, Long 
Island, Staten Island in New York State, 
and Bergen, Essex and Uni Counties 


in New Jersey 
PROMPT SERVICE 
INDIVIDUAL ATTENTION 
JOHN G. SIMIPIONDS 
Manager Suburban Department 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


CAROLINA 
NEW JERSEY 


NORTH 
MARYLAND 














WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED 
January 1, 


STATES BRANCH 

1908, 

. .$2,313,222 
584,137 


Assets. ee 

Bareins £8: Gi. Bisci.cscavececsss 

HON. GEO. A. COX, 
President. 


W. R. BROCK, 
Vice-President 


W. B, MEIKLE, General Manager, 





Established 1836. 


Richmond Ins. Co. of New York 


ccnthwananae $285,228.70 


Surplus to Policyholders . $246,042.94 


JOHN E. KING, GENERAL AGENT, 
not be made under the condition already re- 95 WILLIAM STREET, 





NEW YORK 
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ferred to, seems to imply that in the ab- 
sence of such objection a change of name 
may be effected. 


(8) “Is the personal liability of the 
underwriters assumed under their con- 
tracts with the policyholders an asset 


which should be recognized in a finan- 

cial statement of condition and affairs, 

and if so, should it be treated as a lia- 
bility in whole or in part?” 

This seems to be a question of fact, de 
pending upon the customs of actuaries or 
possibly upon the circumstances of the par- 
ticular case. I do not feel that I can safely 
lay down any general rule for your guid- 
anee. Certainly, if the underwriters are in 
fact irresponsible, their individual liability 
could scarcely be recognized as an asset in 
a financial statement. It would also seem 
that if such liability were in any case re- 
garded as an asset, te should also be treated 
as a liability. 

(9) “Is a Lloyds association compelled 
to keep records showing the manner in 
which its business is conducted, and 
from which a verification of its annual 
statement or a financial statement as of 
any date can be made by examiners of 
the department?’”’ 

It is my opinion that such associations 
are required to keep such records. The law 
imposing a penalty upon them for making 
any false report or statement, by necessary 
implication would seem to impose the duty 
of keeping records from which the truth or 
falsity of the reports may be ascertained. 

(10) ‘‘Has the Superintendent of Insur- 
ance authority to refuse to print the 
annual statement of a Lloyds associa- 
tion or individual underwriters in the 
department report to the Legislature, if 
such association or aggregation is not 
actively engaged in business?” 

Section 46 of the Insurance Law prescribes 
the contents of the annual report to be made 
by the Superintendent. Among other things, 
this report must contain the statements and 
reports made to him pursuant to the provis- 
ions of Section 44 of this chapter. By Sec- 
tion 44 reports are required to be made by 
every corporation engaged wholly or in part 
in the business of insurance in this State. 
The reports of Lloyds associations are made 
under the provisions of Section 57 rather 
than under the provisions of Section 44. It 
is therefore my opinion that there is no re- 
quirement of law compelling the Superin- 
tendent to insert in his annual report the 
statements or reports made to him by any of 
these Lloyds associations. 

(11) “Are liabilities incurred by under- 
writers of the Lloyds associations lia- 
bilities to be carried in every financial 
eatatement of the association made at any 
time while said liabilities are still out- 
standing?” 

It would seem to be a necessary result cf 
the ruling which I have already made to the 
eifect that membership in these associations 
may be changed and that the right to do 
passes to the new members,that the liabilities 
necrued by the association should likewise 
pass to its new members. I am of the opin- 
ion that all liabilities incurred by any Lloyds 
association must be carried in every financial 
statement until they are satisfied. 

(12) “Should the unearned premium re- 
serve of a Lioyds association or individ- 
ual underwriters be calculated upon the 
same basis as that required of a fire 
insurance company by Section 118 of 
the insurance Law?” 

I find nothing in Section 118 or in any other 
section which would authorize the applica- 
tion of that section as such to the calcula- 
tion of the unearned premium reserve of a 
Lloyds association. It may be, however, 
that the princple there set forth is the 
recognized actuarial principle upon which 
such reserve should be calculated. If so, it 
would seem proper that it should be follow- 
ed by Lloyds associations. If not, whatever 
actuarial method is recognized should be ap- 
plied. This is really an actuarial question 
rather than a question of law. 

(13) “‘Has the Superintendent of Insur- 
ance authority to compel a Lloyds asso- 
ciation to make a verified statement of 
its condition or affairs at any time he 
may so desire?’ 

Section 143 provides than any individual, 
partnership or association of underwriters 


making any false or fraudulent statement 
in its annual report “or other report re- 
quired by the Insurance Dpartment,” may 


be restrained and enjoined from transacting 
business. By implication this would seem to 
give the Insurance Department the right to 
demand other than annual reports. ‘The 
question would likewise seem to be answer- 
e1 by Section 63, giving the Superintendent 
power to act against such associations 
whenever any officer thereof has refused to 
be examined under oath touching its affairs. 

In the communication from your counsel, 
dated June 1, 1900, you ask two additional 
questions: 

(14) “Can a Lloyds aggregation which 
was doing o business of fire insurance 
prior to October 1, 1892, and that alone, 
after that date do in addition to their 
fire insurance that of marine insurance 
and burglary insurance?’”’ 

This question, in my judgment, should he 
answered in the negative upon the grounds 


expressed in the opinion of Attorney Gen- 
eral Davies under date of September 2, 
1899 


(15) “Can a Lloyds aggregation write 
policies through deputy agents; that is, 


after a Lloyds aggregation designates 2 
person, firm or corporation as its at- 
torney to sign the policies for the in- 
surers, can the attorney so designated 


act for 


authorize deputy attorneys to 
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him and to sign the policies in the at- 

torney’s name for the insurers?” 

This question, it seems to me, depends 
upon the law of agency rather than upon 
the Insurance Law. If the original power 
of attorneys given to the general attorney 
in fact is broad enough to permit him to 
delegate his power to deputies, then I see 
no legal objection to such procedure. ‘The 
association would clearly be bound by the 
policies under the law of agency, and thit, 
it seems to me, is the only question which 
can be considered. Having the right to act, 
it bas also the right to act through such 
agents as it may desire provided no other 
law of the State is violated. 

In conclusion, in order that the fact that 
I have answered in some way all of your 
questions may not be misconstrued, I wish 
to say that in my opinion the law, even 
with Section 63, is in a very unsatisfactory 
form in so far as the procedure to be fol- 
lewed by the Superintendent in supervising 
these Lloyds associations is concerned. ‘The 
remedy furnished by Section 63 is, in many 
cases, drastic and cumbersome and out of 
all proportion to the relief sought, and the 
foregoing opinion represents merely my best 
judgment as to the most practicable means 
of supervising these associations under the 
existing statutes. 


EXTENSION OF TERRITORY. 





Wood Brothers and Comstock Get Con- 
necticut Added to Their Field for 
Pittsburg Underwriters. 


In future Wood Brothers & Comstock, 
of New York City will represent the 
Pittsburg Underwriters in Connecticut 
in addition to New Jersey and the other 
territory in which it has been writing 
hitherto. This move is substantial ap- 
preciation of the highly creditable re- 
sults attained by the Pittsburg combina- 
tion since its first entry into Wood 
Brothers and Comstock’s agency. 





LOSS CLOSE TO $200,000. 


Hctel Ruisseaumont, A Famous Lake 
Placid Resort, Goes Up in Smoke. 


Starting from an unknown cause, fire 
utterly destroyed the Hotel Ruisseau 
1aont, one of the best-known of the 
lake Placid, N. Y., summer hostelries, 
the estimated loss being $200,000. 

The Ruisseaumont was owned by the 
Lake Placid Improvement Company, of 





which W. Z. Larned, of New York City, | 


is president. 





Brooklyn Agents Join Forces. 


Frank McLaughlin and Joan H. Deles- 
derniers, both well-known local agents 
of Brooklyn, N. Y., have joined forces. 





We have been placed under obliga-| 


tions, by the Rollins Publishing Com- | 


pany, Caicago, for copies of its very 
informing charts detailing the experi- 
ence of the individual fire insurance 
companies, in the Eastern, Southeast- 
ern States and Canada, and in the 
Western Pacific Coast and Southern 
States. 





John H. Chase, who succeeds T. 
Magill Patterson as special agent in 
Western Pennsylvania and West Virgi 
nia for the Girard of Philadelphia, was 
recently stamp clerk at Du Boise, Pa 
Mr. Patterson was called from the field 
to occupy a responsible position at th« 
home office of the company. 





Charles R. Smith, owner of the 
Charles Fuller & Co. agency of Scran- 





ton, Pa., died recently from a stroke of ' 


paralysis. Mr. Smith was prominently 
identified with fire insurance affairs in 
Scranton for many years, having been 
an active member of the Board and on 
its Advisory Committee. 





Warren M. Kimball, of New York 
City, is home again after a two months’ 
trip to the other side. Mr. Kimball has 
extensive connections on both sides of 
“the pond,” and manages to keep in 
close personal touch therewith. 





The latest company accession to the 
prominent general agency office of 
Wood Brothers and Comstock of New 
York City, is the Dixie, of Greensboro, 
N. C., which they will represent in the 
suburban territory. 
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GERMAN AMERICAN 





INS. CO. OF N. Y.- 


PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F, & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 
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For the fourth time within two years 
the lumber yards of the W. M. Sayer 
estate at Goshen, N. Y., were destroyed 
by fire, thought to be of incendiary ori- 
gin, on Thursday last. At the same 
time the Olivet Presbyterian church, 
two residences and several other small 
buildings were burned. The totai loss 
is figured at $40,000. 


| 








| 
| 
HERBERT BUXTON, Pres and Mgr. | 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 
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PINE AND WILLIAM $TS., NEW YORK CiY 





MONONGAHELA > 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





john H. Claney, President. 
W. K. Reifsnyder, Secretary 


PHENIX 


COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - -+  $4,395,625.89 
Cash Surplus to Policy 

Holders - - -+ $2,063,04401 


The real strength of an insurance company is in the con- 
the 


servaticom of its management, and management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 





R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
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NEW YORK 











Northern Assurance Co., ita. 
OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1909 





Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1,725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 
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National Fire Ins. Co. of Hartford, Conn. 
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Washington Fire Ins. Co., Seattle, Wash. 
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SEEKS REVERSAL OF DECISION. 





(Continued from page 1.) 
ficiency of a proper justification of 
an established fact. 

We iasist that there not only was 
no proof of injury to the public, 
but that the claim in the informa- 
tion that the public was injured 
was distinctly abandoned by inform- 
aat’s counsel on the hearing before 
the vice-chancellor, and was not 
made in any of the briefs filed in 
this case or in either of the oral 
arguments. Not a syllable of proof 
was introduced by the informant in 
suport of the allegation of the in- 
formation that rates had been un- 
reasonably raised or fixed since 
the Newark Fire Insurance Ex- 
change was established. 


Denies Rate Increase Is Shown. 

It is stated in the opinion that the 
information charged that premium 
rates fixed in accordance with the 
contract establishing the exchange 
were sixty per cent. higher thar 
the rates that prevailed in the same 
territory prior to the making of the 
contract. Tais apparently is what 
is referred to on another page of 
the opinion, where it is stated that 
“The market increase of cost to the 
insured, coincident with the going 
into effect of the contract, is a sa- 
lient and palpable fact that in the 
ease of any other commodity of 
equal necessity would carry its own 


irrefutable conclusion as to 
whether or not it was a public in- 
jury.” 


With respect to this matter, we 
beg to point out that no proof what- 
ever was Offered by the informant 
in support of the charge in the in- 
formation referred to by the court, 
and further that there was no proof 
at all of any increase in the cost of 
insurance coincident with the going 
into effect of the contract referred 
to or at any time thereafter. 

On the contrary, the evidence on 
the part of the defendants was that 
rates were reduced, and this evi- 
dence remained altogether uncon- 
tradicted. 

Mr. Hughes, the manager of tae 
exchange, was asked, “Now, it is 
said in the bill of complaint fhat 
after this exchange was formed, 
they advanced the rate to sixty- 
six cents. Is that right?” to which 
he answered, “As a matter of fact, 
no.” He then explained that there 
was a twenty-five per cent. ad- 
vance in rates applied all over the 
United States some two or three 
months before the exchange was 
formed, and that this advance was 
caused by the abnormal loss of 
1902. 

There was also an adjustment of 
rates made necessary by laws 
passed in New Jersey and else- 
where prohibiting the addition of 
a co-insurance clause to insurance 
policies except at rates below the 
general rate. This latter, however, 
did not amount to an increase in 
rates, 

These changes were all made be- 
fore the Newark Exchange was 
formed and thereafter there was not 
in Newark or within the area af- 
fected by the operations of the ex- 
change any increase of rates what- 
ever. On the contrary, Mr. Hughes 
and other members of the Newark 
exchange, testified that they had 
carefully worked out the rates so as 
to net the companies a saving of 
ten per cent. of the premiums. but 
that the rates they established had 
never produced that result. No 
claim was made at any time in the 
case that a saving of ten per cent. 
of the premiums was too high a 
rate. 

Mr. Hughes also testified that a 
large proportion of the rates pre- 
vailing in Newark had been re- 
duced since the exchange was 
formed and Albert B, Carlton, who 


represented probably the largest 
insurer in Newark, testified that the 
rates upon the property he insured 
had been considerably reduced 
since the exchange was formed, so 
that whereas before the time of the 
exchange he effected for his com- 
panies $10,000,000 of insurance at 
an annual cost of $165,000, he was 
now able to obtain $12,000,000 of 
insurance on the same property at 

a cost of $125,000. 

It may be, although it was not 
proven, that some rates were low- 
er than the exchange rates dur- 
ing the two or three years immedi- 
ately preceding the formation of 
the exchange, but this was fully 
explained by the testimony of a 
number of witnesses to the effect 
that there were really no rates dur- 
ing that period; that the companies 
were engaged in a rate war and 
were insuring at almost any price 
and almost altogether at a loss, and 
that utter demoralization and in- 
crease of risk and fire hazard and 
waste was the result. 

Finds No Claim of Public Injury. 

The court apparently misunder- 
stood the argument of respondent’s 
counsel, which is referred to as a 
justification rather than a refuta- 
tion of so-called injury to the pub- 
lic. 

That argument was entirely ad- 
dressed to what was understood 
to be the sole claim of informant’s 
counsel that the effect of such 
agreements as that constituting 
the Newark exchange tended to 
the injury of the public rather than 
to any supposed claim that in this 
particular case the public had been 
injured. 

By reference to respondent’s brief 
in this court, it will be observed 
that no argument contained there 
in is addressed to the question as 
to whether or not the public had 
been injured, and this for the rea- 
son that no claim of that kind was 
then made by informant’s counsel, 
as above stated. 

“On the question of whether or not 
the defendants have imposed unreason- 
able rates, the petition calls attention 
to tables shown in the printed record, 
and says:” : 

It is suggested by the court that if 
the scheme of the Newark exchange 
was intended for tae ultimate bene- 
fit of the insured, provision would 
naturally be made for establishing 
a fund to be held for their benefit. 

In reply to this suggestion, we 
point especially to the table which 
shows that the profits for the ten 
years preceding the year 1903 of all 
the companies reporting to the ina- 
surance department of the State of 
New York was only 1.91 per cent. of 
the premiums collected, or $27,636,- 
698, out of $1,454,361,669 collected. 
These profits were derived from the 
business of the companies all over 
the world, and not in New York 
State alone, and as shown they were 
less than the losses of these com- 
panies in the Baltimore fire alone. 

We respectfully submit that not 
only business prudence, but duty to 
the policyholders, required these 
companies to collect premiums 
which would constitute a larger 
guaranty fund than this for the | 
security of their policies. 

It will be remembered that the 
case shows that the capital of all 
these companies combined is less 
than one per cent. of their risks, and 
tuat the dependence, therefore, of 
the insured for the payment of their 
policies is upon the premiums col- 
lected. 

Of course, if the acts complained 
of have not injured the public, they 
are not ultra vires the defendants 
because contrary to public policy. 
This point we understand to be con 
ceded by the opinion, and shall not, 
therefore, elaborate the same. 

In addition the petition recites that 
































FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 
Statement January 1, 1909 


eed oc auekous $1,000,000.00 
Reinsurance Reserve................. 1,663,370.13 
All other Liabilities .... ........... 152,129.65 
SE NEES 6s unsvecscnscevedeas 2,237,124.31 
eo cl eeekdaw es $5,052,624.09 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 





Proposed Home 
Office Building 

































the decision was reached by a sharply 
divided court; two members of the body 
who heard the arguments were not on 
the bench when the decision was arriv- 
ed at, and on the other hand three of 
those participating in the decision were 
not members of the court when the ar- 
guments were offered. 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 








Aggregate Capital $9,667,000. ORGANIZED 1859 


poses $1,000,000.00 








Through the recent accession of the 


ee = — cee Cash Capital 

an e lance, both o iladelpaia x ’ 

to the Brooklyn, N. Y., agency of An- Assets pe ceo eeeovces 5,874,016.00 
drews & Cluff, this progressive office | Net Surplus....... 1,509,442.33 
a0w represents eight companies whose a 

combined capital is close to ten mil- Surplus for Policy - ¢ 
lions of dollars, the exact figures being Holders........  2,509,442.33 


$9,667,000. 








HEAD OFFICE: 
Cor. William and Cedar Streets 


The Home Insurance Company has 
appointed as its special agent in South- 
ern California and Arizona, J. S. Suy- 
dam, of the head office. 





















Agency Opportunities in New Jersey 


A Strong Eastern Company writing 


Accident and Health, Burglary and Plate Class, 
and Surety and Fidelity Bonds 
has a mighty interesting proposition for a LIVE WIRE in both 
Newark and Paterson 


Address ** NEW JERSEY OPPORTUNITIES”’ 
Care of EASTERN UNDERWRITER 

























ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 





317,975.00 


GEO, L, CHRISTIAN, Pres, ROBERT LECKY, Jr., V. Pres, & Secy 



















LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 






















THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


ESTABLISHED 1886 
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CASUALTY AND 


THE EASTERN 


SURETY HAPPENINGS 





FOUNDED ON PATERNALISM 


SCHEME OF BOND GOVERNMENT. 





Official of United States Fidelity and 
Guaranty on Congressman Tawney’s 
Proposition. 





Asked for his opinion as to the propo- 
sition of the Federal Government voiced 
through Congressman J. A. Tawney, 
chairman of the House Committee on 
Appropriations of creating a sinking 


fund for bonding Government em- 


ployees, J. Kemp Bartlett, vice-presi-- 
dent of the United States Fidelity & 
Guaranty Company, of Baltimore, ex- 
pressed himself thus: 

“The increase in rates, which went 
into effect between October, 1908, and 
April, 1909, while an increase over the 
rates which prevailed during 1907 and 
1908, was considerably less on practical- 
lv all classes of bonds than the rates 
in effect previous to 1904,” said Mr. J. 
Kemp Bartlett, counsel for the United 


States Fidelity and Guaranty 


Company. 


“Beginning about the latter part of 
1904, the bonding companies began a 
war for business that cut the rates to 
prices at which there was not only no 
prefit, but which forced two companies 
to the wall in bankruptcy, forced two 
other companies—one cof them a Balti- 
more concern—to reduce their capital 
stock and caused substantial decreases 
in dividends and surplus of practically 
all the othe companies Rates were 
reduced lower and lower. Each com- 
pany was guided only by the statistics 
on losses shown by its own experiences, 
deriving no advantage from the losses 
of o r companies, and the entire sys- 
tem of prices for surety bonds became 
lemoral l. 

rT) nce commissioners of the 
Ss < been ¢ lering this 
I 1 had several times called 
on the officials of bonding companies to 
adjust the atio1 { number of meet- 
ings « mding officials followed, one of 
which wa } f President 
Tot R. Bland, of our company; at 
Ca rhe companies exchangea 
Xx] en on different classes of risks, 
nd I rl ystem of prices having 
lie is a much be IT 

ng tweel the companies 
These rates agreed on, however, are 
not as high as the rates which prevailed 





whit I 
he I ‘ 
( r n 
Du g ur h 

1 \ Zz 1 class of bond 

i t yu d, which 

cost ¢ xecuting and 

cording. T iform charge is now 

$1 a ! 
Me of ‘ l¢ s heing ¢ ed 


as I understand, by one official, the dis- 
bursing officer of the Census Bureau. 


This was brought out at a hearing last 


Tuesday before a committee headed by 
Congressman James A. Tawney, chair- 


man of the old Appropriations Commit- 
tee. This census official is bonded at 
$125,000, and the premium at the rate 
of $3 a thousand, is $375. He protests 
that the premium on his bond is 15 per 
cent. of his salary, but when it is consid- 
ered that he handles over $10,000,000 a 
year and that he only has to pay this 
bend for three years of the 10 it does 
not look like much. 

“His predecessor in office stole $8,000, 
which was paid by the Fidelity and De- 


posit Company of this city and the 
American Surety Company of New 
York. 


“Now, if the officials think that the 
rates are too high let them get personal 


bonds It is seldom that a man who 
will be qualified for the position cannot 
get friends to go his bond, and, in 


fact, if he cannot, the bonding compa- 
nies will be careful how they bond him. 
There is no law compelling a Govern- 
ment official to provide a surety bond 
In fact, before 1894 the Government did 
not accept anything but personal bonds. 

“As to this fidelity funding idea 
which the Government must be driven 
to if it persists in this effort to regu- 
late the prices of bonds, the managers 
of this concern could not discriminate 
in the issuance of bonds as can the of 
ficers of a bonding company for the rea- 
son that they would not dare to turn 
down a man appointed by the same 
powers that appointed the manager cf 
the funding bureau. The companies 
manage to keep losses at a minimum 
by this system, which would be imposs*- 
ble for the governmental bureau. Any 
man who possessed political pull enough 
to get appointed, in the first place, 
would be considered eligible for a bond. 

“The whole idea of a fidelity funding 
bureau is founded on paternalism and is 
wrong. It would have to be started by 
a large appropriation from the Govern- 
ment.” 





New Jersey Agency Appointments. 

Empire State Surety—Van Horn Mur- 
ray Realty Co., Trenton Lloyds Plate 
Glass—William Stern, Elizabeth, Mas- 
sachusetts Bonding—John Giblon, New- 
ark, National Casualty—H. R. Canfield, 
Hoboken. National Surety—Charles E. 
Fannon, Ernest E. Smith, Jersey City. 
North American Accident—Louis Pin- 
ner, Asbury Park. Travelers—Napoleon 
Cranmer, Beach Haven; John Sander- 
son, Westfield; W. J. Brown, Chatham: 
Harvard White, Perth Amboy. United 
States Fidelity—William J. Adamson, 
Paulsboro; Marshall M. Campbell, 
Glassboro; Charles W. Elkinton, Mullica 
Hill; Joseph M. McCowan, Pitman: C 
H. MeCully, Williamstown. 











L, A. WATRES, President 


ISSUES FIJELITY, CONTRACT, 





THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 

Home Office, - - 
JOS. A. SINN, Mgr. Surety Dept. 
Capital and Surplus over $1,000,000. 


OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 


516 Spruce St. 


J. H. LAW, Secretary 


84 William St. 
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WITHIN SIX YEARS. 
What the Industrial Department of the 


General Accident Has Accomplished 
During That Time. 


In celebration of the sixth anniver- 
sary of the inauguration of the Indus- 
trial Department of the General Acci- 
dent Assurance Corporation, a special 
issue of the ‘“‘Monthly Review” has been 
published, and a highly creditable piece 
of work it is, being tastefully printed 
and illustrated and replete with matter 
of interest to the men on the firing line. 

Speaking of the rapid growth of the 
industrial branch of which C. H. Boyer 
is head, the Review says in part: 

In the building up, handling and tak- 
ing care of a million-dollar premium in- 
come of strictly Industrial Health and 
Accident business it requires a very 
large and efficient corps of Home Office 
employes and competent heads of de- 
partments in order that the affairs of 
the corporation may be administered in 
such a way that the Corporation may 
prosper and its constituents kept happy. 

The daily grind of the business is 
enormous, and almost beyond compre- 
hension. Only those who are actually 
associated with and in the work of the 
Home Office can appreciate the immense 
amount of work and responsibility that 
is connected with conducting our own 
particular line of business from a Home 
Office standpoint. 

The Executive Department, in addi- 
tion to its many varied other interests 
and duties, by employing every known 
means manages to appoint anywhere 
from sixty to one hundred new agents 
every month. With the constant nurs- 
ing and handling of our regular agents 
there is no time for foolishness. The 
receipt of a thousand letters in a single 
day is nothing unusual. 

The receipt of about one hundred 
and twenty-five claims each day is 
about the average grind of the Claim 
Department. 

The Accounting Department  han- 
dles nearly three thousand local col- 
lector’s reports in a single month, be- 
sides from four to five thousand direct 
remittances. 

The Report Department writes more 
than one hundred letters daily to our 


policy-ho'ders and representatives, 90 
per cent. of which are on account of 
the inaccuracies and mistakes of our 


representatives in the handling of pre- 
miums. 

In the issue of more than ten thou- 
sand policies per month an enormous 
amount of detail work is necessary in 
the various departments; in fact, every 
department always finds itself busy in 
handling the work that is apportioned 
to it. 

It is hard to underestimate the work 


and anxiety connected with the hand 
ling of our business. 

The Department principals are as fo] 
lows: 

Executive Department. 

Mr. and Mrs. Boyer, with Mr. Boy- 
er’s private secretary, Mr. J. W. Hai! 
man, attend to all the affairs in con 
nection with this Department. 

Policy Department. 

This Department has been taken ca 
of by its Chief, Mr. G. H. Summe 
for nearly five years. It is the dui 
of this Department to see that risk 
are properly selected and classified, an 
policies issued accordingly. 

Claim Department. 

Mr. D. W. Hakes hs been the head 
of this Department for five years an 
is assisted by Mr. J. C. Steinbach an: 
Mr. Joseph Dawson. 

Accounting Department. 

Mr. J. W. Isett, auditor; Mrs. L 
P. Homiller, cashier. Mr. Isett has 
been the manager of this Department 
for nearly four years. Mrs. Homiller 
was the first clerk who was employed 
in connection with the business. 

Report Department. 

Mr. L. R. Wood, manager. Mr. Wood 
started as a stenographer five year: 
ago. 

Weekly Department. 

Mr. J. J. Krist, manager, and Mr 
W. I. Mullen, superintendent of agents 
Mr. Krist has been giving, in on¢ 
capacity or another, all his time and 
attention to The General for five years 
while Mr. Mullen has been with us for 
three years. Mr. Mullen spends coi 
siderable of his time in other depart- 
ments, and particularly in Claim work, 
As a traveling Claim Adjuster he is in 
a class all by himself. 

Factory Department. 


Mr. H. T. Endriss, chief clerk. The 
Executive Department, as well as Mr 
Sanders, have been giving particular 
attention to this Department for th: 
last year. 

Business and Professional Men's 
Department. 
Mr. W. R. Sanders, manager. Mr 


Sanders was one of the first agents ap 
pointed by the Company. After a year 
of agency work he came to the Hom: 
Office. 
Railroad Instalment Department. 
Managed by the Executive Depari 
ment and Mr. W. R. Sanders. 
Legal Department. 


J. B. Boyer, Esq., Counsel. 





Automobile Licenses in New York. 


In the first six months of the present 
vear, according to the repert of Secre 
tary of State Koenig, no less than 13,744 
automobile licenses were issued to own- 
ers and 8,060 to chauffeurs in New York 
State. 








A COMPETENT MANAGER DESIRED 





covering several desirable States. 


opportunity for advancement. 
Address, giving references, 


We have an opening for a young man well versed in Liability, 
Personal Accident and Health Insurance, to manage a department 


An aggressive, capable man ¢ 


“CENERAL ACENT” 


Care of The Eastern Underwriter 
105 William St., New York City 


van secure A-l salary and big 

























$1.00 Per Month to 









A. E. FORREST, 





DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


= 
Assets “ ‘ - , _ ‘ $625,069 . 
Surplus and Capital - - - - 460,323 
Income 1908 - “ - os 982,073 


$100.00 Per Year. Exclusive Territory 
WRITE 


Sec’y CHICAGO 
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CAPTURES EXPOSITION LINE. 





iability Line Covering Alaska-Yukon 
and Pacific Exposition Goes to 
Maryland Casualty. 





A decided compliment was paid the 
laryland Casualty Company, of Balti- 
ore, through its acceptance by the 
anagement of the Alaska-Yukon and 
acific Exposition as the office in 
hich to carry the liability insurance 
the exposition. The risk is a pro- 
unced one, and exceptional facilities 
e required to deal with the claims 
nstantly being filed. That the Mary- 
nd Casuaity possesses not only the re- 
isite financial strength but the ad- 
stment equipment necessary to suc- 
cessfully cope with a risk of the first 
ignitude, its handling of the St. Louis 
Exposition line, and its choice as in- 
rer for the Alaska-Yukon and Pacific 
sufficient warrant. 
How essential it is for exposition of- 


ficials to accept only responsible in- 
demnitors was shown by the experi- 
ce of the Chicago Fair, which for 
irs was endeavoring to collect 
claims against its insurer, to the end- 
-s annoyance of both the manage- 


and claimant. 


AGAIN IN NEW JERSEY. 


ment 


Phoenix Preferred Accident of Detroit 
Re-Enters State After Several 
Months Absence. 





absence therefrom of sev- 


the Phoenix Preferred Ac- 


\fter an 
eral months, 





cident Insurance Company of Detroit, is 
cnee more in New Jersey, having been 
licensed to operate there some days 
ago. It writes personal accident and 
th insurance and plans to seek busi- 
ness more vigorously in New Jersey 
han formerly. 
“Competitors. 

The -General Accident is, we believe, 
on friendly terms with every stock or 
old line company doing business ia 
more than one State in the United 
States. We have respected the rights 
and business of other companies and 
they have extended the same courtesy. 


There is nothing to be gained by rob- 


bing “Peter to pay Paul” or in tearing 
down the other fellow’s business to 


build up yours. While 
temporary gain in sight, “yet the chick- 
ens will come home to roost.” Then, 
too, it is only the agents that are not 
worth a eurse who are willing to seli 
their birthright for a mess of pottage. 
The day is past when a company can 
successfully tear down the business of 
another company and build up their 
own business with profit. There are 
too many companies to-day who are 
willing to lend a helping hand to the 


we may sce some 


company that is being unfairly dealt 
with. It can truthfully be stated that 
“the way of the transgressor is hard.” 
If at any time The General has agenis 
who cannot get along with us we would 
be very glad to turn them over to any 
company that can serve them better. 
We do not want to take an undue ad- 
vantage of any agent or representative 
by reason of our friendly relations with 
the other companies. We would like it 
understood that anyone will be cheer- 


fully relieved at any time of their 
agency if they believe they can serve 
their own interests best with some 


other company, but Lord help the man 

who cannot get along with The Genera! 

and thinks he can do better with anoth- 

er company.—‘Monthly Review” of the 

General Accident Assu. Corp. 
HIGHWAY BONDS. 

Certain Companies 1 Favor Writing This 

Form of Indemnity in Pennsylvania 

Despite Prohibition. 





In spite of the ban placed by a num 
ber of surety companies upon the form 
of highway construction bond demanded 
by the State of Pennsylvania, certain 
offices readily accept the business, their 
particular experience having attested 
that if selected with extreme care, the 
moral character as well as the financial 
resources of the contractor being 
critically weighed, the business may 
not only be written safely but profit- 
ably as well. 





Alleged Steal of $200,000. 





Through the simple but very effective 
process of walking into an express of- 
fice and when the attention of the at- 
tending employee was distracted, post- 
a lable addressed to an out-of-town 
onfederate, over the proper address on 
packages, a gang working in New York 


ing 


City are credited with having robbed 
xpress companies of gceods valued at 
fully $200,000. In Max Walk, recently 


indicted for receiving stolen goods at 


New Rochelle, N. Y., the police think 
they have an important member of the 
slippery outfit. 

Among o ther r visitors to the metro- 
polis during the past week was C. B. 
Cornell, of San Francisco, assistant 
manager of the Pacific Coast depart 
ment of the Fidelity & Casualty Com 


pany. An old New Yorker Mr. Cornell 
is a graduate of the head office of his 
present company going to California in 
1903 after spnding some years in the 
claim department. He has entire 
charge of all claims on the Pacific 
Coast and worthily bears his present 


title of assistant resident manager. 





A new Hartford incorporation is the 
Connecticut Accident Company. 





THE EASTERN UNDERWRITER. 








BONDS— CASUALTY 


j AGENTS 





Can command Bond 
or Casualty business 
Are seeking an 
Agency connection 
Are not representing 
another like Company 





IF 


YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 


PAYNE & RAMSEY 


Inc. 
1 LIBERTY STREET 
NEW YORK CITY 


Capital . . $500,000 
GENERAL AGENTS Total Assets, ‘April 1.1909 $1,427,564 
Surplus (Policyholders) $714,598 
t ae AFE 
Burglary and Bond Dept’: S UPERIOR P ouicies 
ATISFACTORY 


National Surety Company 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 


United States Casualty Company GLASS AND CREDIT INSURANCE, 


Branch Office 
406 East 149th Street 


AGENCY CORRESPONDENCE 


SOLICITED 

















We want to show YOU 
INCOME. Our plan works 


“The Unwilling Ear Rejects Understanding.’ 


Ask for particulars 


THE CENTRAL AGENCY 
Syracuse, N. Y. 


how to DOUBLE YOUR 


nicely in the insurance field. 











Owing to progress made in selling st 
absorb a $500,000 Surety C ompany we are 
nections. Only those willing to subscribe 
$15.00 a Share can qualify. Subscriptions 
connections are not made, subseriptions ai 


ENTERPRISE CAS 





JULY 


GENERAL AGENTS TAKE NOTICE 


530 Land Title Building, Philadelphia, Pa. 


This advertisement will not appear after August Ist. 1909 


ock, and negotiations well under way to 

now ready to consider a few agency con- 
to or sell at least 500 shares of stock at 
filed in the order of their receipt. If 
id checks will be returned. 


UALTY COMPANY 




















CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, [lass. 

The most up-to-date Accident and 

Health Policies issued 
Policies issued separately 


> 7 


accDINT INSU pins comPheY 






of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New Yor™. 





[ Health 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF ‘THE MOST APPROVED FORMS 
EVGENE H. WINSLOW, —— 
DANIEL D. WHITNEY, Vice-Pres 
RELIABLE AND ENERG ETE 


LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 
INSURANCE 


Casualty Company of Muerica 
HOME OFFICE, NEW YORK 


2 ee ee ee ee ee 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 
OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO Resident Manager 


ee aE 45-49 Cedar St. 
A. W. MASTERS New York 
Gen’! Manager 


PLATE GLAS 
45 Ay AL ACCIDENT 
AN HEALT 


Ss. WM. Bul ww. S I KS ss"t S 


AGENTS WANTED 





























Elmer A. Lord & Co. 
145 Milk St., 


Resident Mgrs., 
New England 


Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 


Boston 





Established 1869. 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 











JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomNn. 





















WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOKERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 
ASSETS 

12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc. 1852.... coe F 
Peter Cooper Fire Ins. Co., wont 1853... 431,906 
National Lumber Ins. Co. "Inc. 1905..... 355,801 
(Writing Woodworkers ‘and — only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 1906........ 533,362 
(Where not locally represented) 


THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 








INCORPORATED 1822 





TOTAL ASSETS DEC, 31, 1907 FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
$1,907,496.00 ALLEMANIA FIRE INS. CO 














T. J. FALVEY, President JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 
New York Office, 27 Pine St. 


BALLARD McCALL, Resident Vice-President 


SURETY BONDS 


AND 


BURGLARY INSURANCE 























THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 

$ 8,649,885.66 

Capital and Surplus................ 3,011,834.00 

Losses paid to January 1, 1909 29,195,835.85 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 


.. OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEOBGE W. ALLEN, 3rd Asst. Secretary 


‘The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January 1, 1909, - $13,502,474,51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 











THE NEW DEPARTURE FIRE ENGINE 


DISTINCTLY pit A CARBONIC 
BU 
A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. CO. 
2-4 STONE STREET - - NEW YORK CITY 














Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 








LIBERAL CONTRACTS 


W. H. GREGORY, President 








- 
Permitted 





Without 
EXTRA 


4 Insurance 
Companies 


Within 
Twenty- 


five States 
FIRE PROOF *:*: Gasoline Gas Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., a Newark, N. J. 


THE INCANDESCENT LIGHT & STOVE CO., 














Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, —- 3 

















